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This is the site of a proposed assisted living/long term care facility in Moosomin. A meeting is coming up January 19 to gauge investor interest

BY KEVIN WEEDMARK

Meetings are coming up Tuesday, Janu-
ary 19 for a 42-unit assisted living facility
proposed for Moosomin, to determine in-
vestor interest.

The building would have 14 long-term
care beds on the main floor, and 28 assisted
living units on the second and third floors.

The facility would be next to Pipestone
Villas on Wright Road. The plan is to of-
fer the meals, wellness checks, and house-
keeping not only in the new facility but
also to Pipestone Villa residents if they
want them, so that the services would be
available to 100 units in total.

The facility would create 15 full-time
equivalent positions—there will be more
than 15 people employed as some posi-
tions will be part-time.

The proposal has been put together by
Manitoba-based Bridge Road Develop-
ments—which developed the original
Pipestone Villas in Moosomin and proper-
ties in many other communities.

The project proponents plan to meet
with Pipestone Villas shareholders on
Monday, January 18, and invite members
of the public who would potentially be in-
terested in investing in the project to meet-
ings on Tuesday, January 19.

“We see real potential for this,” Travis
Penner of Bridge Road said.

“We're here as a developer, general con-
tractor and investor. We certainly intend
on investing in the project as well.”

“The goal of the project is to keep as
many people who require a higher level
of care in Moosomin as possible,” said
Heather Haupstein of Care by Design,
which is involved in the project.

“With this new project, we want to in-
clude the residents in Phase 1 and 2 as
much as possible, and have a sense of
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Meeting for assisted living/long-term care facility

community.”

Larry Scammell of Kohr Capital said
the proposal is to handle investments in
the facility through a mutual fund trust,
which would allow investors to purchase
shares within RRSPs, TFSAs, RRIFs, and
LIRAs.

The project will need $3 million of inves-
tor funds to proceed.

Scammell said ideally he would like to
see all the funds raised locally. “In a per-
fect world we would get 100 per cent of
the investment locally, but if that can’t
be done we can backfill it with invest-
ment from outside the community,” he
said. “Community investment, commu-
nity ownershiil is very important, and we
would tip our hat to what has been accom-
plished by Bridge Road in this community
and others.”

Penner said the project could move
ahead quickly once funds are in place. “It
would be five to six months from starting
the plans to getting shovels in the ground,
and a 12-14 month window from when
shovels get into the ground to project com-
pletion,” he said.

The investor meetings January 19 are set
for 10 am and 12:30 pm, and additional
meetings will be scheduled if needed.

People must pre-register to attend the
meetings. Anyone interested in attending
can contact Moosomin Economic Devel-
opment Officer Greg Gillespie at 306-532-
3157 or email moosominedo@sasktel.net

Q&A on the project

Kevin Weedmark spoke with Travis
Penner, vice-president of Bridge Road De-
velopments, about the plan for an Assisted
Living/Long-Term Care facility in Mooso-
min. Investor meetings are coming up Jan-
uary 19. The complete interview follows:
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Can you walk us through and tell us how
this proposal came together and why this
is being proposed for Moosomin?

It really dates back a few years. It stemmed
from the Pipestone Villas Group. They've
been instrumental in providing the indepen-
dent living facility for seniors in Moosomin
and surrounding area.

The Pipestone Villas proposal back in
2010 initially proposed tﬁat we would do
three phases, and mapped them out. As we
built phase one and phase two of Pipestone
Villas we've evaluated do we build another
phase just like Pipestone Villas or have we
met the majority of the demand for seniors
independent living right now?

There have been discussions with the
Pipestone group and the consensus is, there
may not be enough sustained demand for
72 suites of independent living, which is
what you would have with three phases,
but there’s an increasing demand in a newer
building with services—with food service
and providing care.

The conception of a third phase that in-
cluded services happened two or three years
ago.

gIt's been a slow progression of evaluating
the market and determining that, yes, this is
what we want to do. Then it was a matter of,
who is going to provide the care. Ultimately,
any building like this is only successful wit]
a good operator. You want your residents
taken care of and left in good hands. So,
both from a tenant perspective, as well as an
investor perspective, that operator is key.

The last 12 to 18 months has essentially
been an evaluation of operators. There was a
presentation done 15 months ago, 16 months
ago, with Orange Tree, and that further
demonstrated demand that the response to
those meetings was greater than anticipated
by all parties. That really enforced that yes,

306.435.2977

this is the right direction to go. After further
discussion, it just didn’t work out with Or-
ange Tree and we engaged in new discus-
sions with Heather and Jim Haupstein from
Care by Design and they have a long history
of running successful businesses, care home
businesses both large and small. And there’s
a great comfort level dealing with them.

And the idea is they will come up with
the plan for the care side and do the train-
ing of staff initially? Then the new compa-
ny will actually operate it?

Absolutely. Heather and Jim will be in-
volved extensively in the design, they’ll be
involved extensively in the training and
hiring, and setup of procedures and poli-
cies and in the initial startup of the build-
ing. They’ll be on-site for the first three to six
months until the building is running smooth
and providing the training for the perma-
nent manager that’s going to run the facil-
ity. And then on an on-going basis, they’ll
be involved in a consulting role. They will
be a resource to our on-site manager. If there
are problems, Jim and Heather will become
involved remotely by phone and email but
then also in person if required as well.

What sort of services will be provided—I
believe it's assisted living in 28 suites on
the top floors and 14 beds of long-term care
on the main floor?

That's exactly it, long-term care on the
first floor and assisted living on the second
and third floors, with the ability to provide
different levels of care on those two assisted
living floors.

Long-term care would be your level
three/four tenants with health care require-
ments. Floors two and three, that we're
terming as assisted living, would be your
level one/two.

Continued on page 5 v=
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APAS says carbon tax could devastate ag

BY RoB PauL
LocAL JOURNALISM INITIATIVE REPORTER

In December 2020, the federal government announced
that the carbon tax will increase to $170 per tonne by 2030.
The Agricultural Producers Association of Saskatchewan
(APAS) has released updated estimates of the impact this
increase will have on farmers.

“Our updated numbers show that the cost of producing
wheat could go up to over $12.50 per acre in 2030 due to the
carbon tax,” said APAS President Todd Lewis. “This cost
increase is carried entirely by farmers and can’t be passed
along to our customers. We're looking at a reduction of net
farm income by hundreds of millions of dollars in Saskatch-
ewan alone, and the modest rebates provided by the federal
government won’t make up for these losses. It’s unsustain-
able for our members.”

The APAS estimates were calculated using key indirect
costs that are not exempt from carbon taxation, such as rail
and road transportation, electricity, and grain drying. These
costs would be even higher in years like 2019, when most
of the grain and oilseed crop required grain drying due to
a wet harvest.

APAS plans to develop cost estimates for other crop and
livestock commodities over the coming months as part of
a concerted effort to obtain further exemptions and other
forms of financial relief from the added costs.

“The carbon tax is designed to provide incentives to re-
duce energy consumption, but these dramatic cost increases
will decrease our ability to adopt the new technologies that
help us do just that,” Lewis said. “In some cases, producers
will pay for efﬁciency gains like high-capacity grain hopper
cars through their freight rates, and yet those cost savings
will go to the railways.”

In addition to the economic impacts, Lewis also expressed
concern about the potential environmental consequences of
the carbon tax.

“When you add costs to a producer’s bottom line it cre-
ates incentives for them to convert grasslands and other
natural carbon sinks into cropland just to remain viable,”
he said. “That works directly against the goals of the policy.
Agricultural producers have waited decades to see some
recognition of our environmental stewardship, and we
have seen a lot of lip service, but not much concrete action.”

Lewis says that APAS has been working very hard on
engaging federal decision makers on the issue of carbon
taxation, and that this advocacy would continue until the
problem is addressed.

“Our members expect us to stay on this issue until our
concerns are heard. We put a list together of increased costs
and it’s far from an exhausted list,” he said. “It really shows
the increased cost of natural gas and propane use, as well as
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the major increase in costs on the fuel that is used to move
our product out to export position. For grain farmers, we
are a landlocked province and we burn a lot of fuel to get
our crop to export position and I think that’s a real hidden
cost that's going to hit farmers. When you start adding ev-
erything up together and totalling some of these numbers,
it ends up over $12 per acre for an average wheat crop with
an average haul and with drying involved as well. It’s sig-
nificant and when we start getting the cost per acre and
multiplying it out for the total number of acres on a farm in
Saskatcﬁewan, the costs are pretty significant.”

The extreme costs of the carbon tax will fall onto the
backbone of Canada, the Ag industry, says Lewis and with-
out exemptions it will ]izl ut producers into a tough hole.

“It’s going to be in the range of hundreds of millions of
dollars annually that will be taken out of the farm econo-
my,” he said. “It won’t be returned because we won’t be
able to have these costs passed along the rebate system that
is set up now—it’s more individual use of fuel, not for busi-
ness use and farming. We are exempt for our diesel fuel,
that’s an exemption t%at s greatly needed, but we also need
to see exemptions for other fuels that are burnt in agricul-
ture practices as well as transportation of grain to borders
because that’s also a big part of our business. Those are ex-
amples of things we need to see some exemptions made
and maintained for a lot of these costs because we don’t
have any way of passing those costs along. We compete
with countries that don’t have these costs and we don’t
want these costs that really will impact the sustainability of
agriculture in Western Canada if we don’t see some chang-
es.” Transportation costs are one of the biggest worries wit
the carbon tax says Lewis, because the key role it plays for
agriculture in the prairie provinces.

“We've done research on these costs and they’re sig-
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nificant, s c1f1ca11y with transportation costs in Western
Canada,” ie said. “Everything that comes onto the farm
and leaves the farm is typically by rail or by truck and fuel
is burned, it's expensive and all those extra costs will get
passed down to producers, we pay the bill.

“It's something that’s worrisome with increased costs,
especially in year’s when farming is down, this will really
impact peolille’s profit margin and viability of their opera-
tions. It’s a high enough cost that some year’s this will be
the difference between profit and loss. If farmers don’t have
the money in their pockets and it's going to the carbon tax,
they’ll have less money to invest in new technology to ac-
tively lower their carbon footprint so it's kind of counterin-
tuitive to what they’re actually trying to achieve.”

APAS will continue to make it clear to decision makers at
the federal level that the carbon tax is unjust, says Lewis, es-
pecially in an industry that has worked hard to evolve and
advance its practices in an effort to become cleaner.

“We've had a lobby effort and we're going to double our
efforts, certamly with Minister Wilkinson at the federal lev-
el and we're hoping to have talks with him” he said. “We
want to see the concept of better exemptions put in place.

“Within agriculture, greenhouse operators have 80 per
cent exemption on their natural gas and propane use.
What's the difference between a greenhouse operator and
someone using those products to dry their grain? We've
got a good story to tell here in Western Canada, we've got
a sustainable industry that literally sequesters millions of
tonnes of carbon every year between our cropping prac-
tices and our really good range land management that our
ranchers do.

“I think we've got a good story to tell and we just need
some recognition for it. At worst we're probably carbon
neutral and I think when you really look at the numbers
we're actually a carbon sink here in Western Canada with
the way our agricultural practices work.”
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Meeting for assisted living/nursing home facility

v Continued from front

The level one/two would essentially re-
quire the meal programs, some light house-
keeping and maybe some light medical care
with a little bit of help with medications
possibly, but not necessarily.

With' the staff that we'll have on hand,
that are trained to provide care for the long-
term care residents, we will have the ability
to provide some additional services. And
again, whether that’s medical requirements
or getting dressed or any of those sorts of
things, we will be able to provide services
on those top two floors as well.

And some of those may be available to
people in Pipestone Villas as well?

Absolutely. How that rolls out hasn’t yet
been defined. We have to determine the de-
mand from the existing Pipestone tenants
but that’s absolutely the desire, to provide
service for those 48 suites as well as the 42
new units.

Is this a first for Bridge Road or have you
been involved with assisted living or long-
term care in other facilities?

We have been involved in a few care
homes, they would be smaller in size than
what is proposed for Moosomin. We've been
involved in a dementia wing and in three
other care homes, but the largest of those
would have been 20 suites. So this certainly
would be larger than the ones we've done
in the past, but we’ve been involved in four
projects that would involve a level of care
from a construction and development per-
spective.

How different is it going into a project
like this compared to the traditional inde-
pendent living projects that you folks have
been involved in?

From our perspective, the marketing
end becomes a little different. You're mar-
keting to a different demographic. From
a construction perspective, construction
is construction. Certainly there are differ-
ent code requirements for our architects
and engineers, but the real key difference
is what you're looking for in an operator.
For our independent living buildings, such
as Pipestone, you're looking for a property
manager, but that property manager isn’t

necessarily dealing with any health care
needs, or services such as food services and
housekeeping. They certainly are dealing
with maintenance and rent collection, and
there are certain skill sets required there. It's
a very different operation, it becomes more
of an active business than it does a passive
business when you're involved in the build-
ing with care. The biggest difference is find-
ing that right operator to make sure the ac-
tive business keeps moving.

There are investor information meetings
coming up on January 19. For this project
to go ahead, how important is it to get a
good turnout there and to see some inter-
est there?

It’s vital. This is a project that’s been in the
works for a couple of years. Before this proj-
ect can really start to gain traction and move
forward, we need investors.

We have an operator that we are very con-
fident in. We are confident in the market and
the demand that will be there. Now it’s a
matter of, what sort of support is there from
the community to invest in this project and
get this project off the ground?

If we were to look at beginning construc-
tion this year, we need to have our investor
funds in place sometime in early spring.
Getting that significant turnout now is vital
in getting momentum and raising those in-
vestor funds.

What's the total budget for this project
and how much are you hoping to raise
from local investors?

The total budget is approximately $7.5
million and we’re looking to raise approxi-
mately $3 million.

The rest will be financed by a financial
institution. The ideal scenario would be the
vast majority of that $3 million would be
raised locally in the community, but certain-
ly if there isn't enough support there we will
look to branch outside of tie community to
put the required investment funds in place.

Is this something people need to have
pretty deep pockets to invest in or is this
something that’s going to be available to
your typical retail investor?

There are a couple of different vehicles,
and we're going to get into a lot more de-
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tail with those vehicles in the presentation,
but there’s the opportunity to invest directly
into the project which will require a larger
investment, and the opportunity to invest
through a mutual fund trust which opens
the door to people to invest with registered
funds such as RRSPs and TFSAs. An inves-
tor can roll in existing RRSP or TFSA funds
they have now. As far as the levels of invest-
ment and what those vehicles look like, we
are going to get into a lot more detail in the
presentation.

If you do get a good buy in from inves-
tors, what kind of timeline are you looking
at for this project?

We have the conceptual design. If we
can get our investor funds in place by early
spring, we would then begin work with the
consultants, architects and the engineers and
we would envision a 12 to 16 week process
of design followed by another four to six
week process of permitting and tendering
and then construction would begin. You're
looking at roughly five to six months from
when we give the consultants the green light
to when construction can begin. It would be
a late summer, early fall construction start,
provided investor funds are in place in early
spring.

How confident are you that you are go-
ing to get that investor support in this proj-
ect and go ahead?

We feel confident. The meetings we held
16 months ago certainly demonstrated in-
terest from a tenant perspective but it also
demonstrated interest from the local busi-
ness community. We're confident that this
Eroject will move forward. The community

as been extremely supportive as we look at
the last two phases of Pipestone Villas and
we're confident that the community sees
this need and has a desire to have this type
of facility in the community and that they’ll
support it.
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Do you think there is an unmet need out
there in a lot of rural communities for this
type of facility?

Absolutely. The Bridge Road model of in-
dependent living was born out of recogniz-
ing the need for a building like that, for those
that want to move off the farm or move out
of their house and have the freedom to go
south in the winter or travel and do what-
ever and live a maintenance free lifestyle.

As we've went across the communities in
Manitoba and Saskatchewan we recognized
there was this need. People were moving to
the larger centers because there was nothing
in town, or what was in town was perhaps
a}llite an aged inventory and not meeting

e desires for size and amenities that this
generation was looking for. Over the years,
as we’ve continued to build those, we rec-
ognized not only is there a need for that but
there is a need for something with care pro-
vided, and something with services. Again,
there are a lot of rural communities where
there is some fairly old and dated inventory.

Beyond that, there is just an increasing
level of desire for something newer, nicer,
perhaps bigger than what was available.
Again, we were recognizing that in a lot of
communities. Even if there was inventory,
there was a shortage and people were still
being forced to move to larger centers, or
Regina, or Saskatoon, or Moose Jaw or PA,
wherever the largest centers were.

We have a vision of trying to serve the ru-
ral communities, both in independent living
but also with care, allowing people to age
in place, rather than being removed from
the community that they’ve grown up in
and the only community they’ve known for
most of their lives.

Anyone interested in attending the investor
information meetings can contact Moosomin
Economic Development Officer Greg Gillespie
at 306-532-3157 or email moosominedo@sasktel.
net
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Economic impact of recreation facilities in Moosomin

BY RoB PauL
LocAL JOURNALISM INITIATIVE REPORTER

The recreation facilities in Moosomin have long been
recognized as some of the best in the province. With plans
to continue to expand the facilities and programming
through a rec community plan that utilizes suggestions
from the community to outline the next 10 years, Rec Di-
rector Mike Schwean wanted to show just how important
recreation is to the town.

To give residents of Moosomin an idea of how much
money flows through the town via recreation, Schwean
and the rec department had an economic impact study
done.

“The economic impact study is the first one done in ru-
ral Saskatchewan that I'm aware of,” said Schwean. “We
thought it was important to tell people that if we’re look-
ing at a certain facility, it could have a million dollar re-
turn for the community.

“Moosomin beinia little bigger of a centre, I think we're
pretty fortunate to have other communities coming to us
to use our facilities. There was that part of it, and then for
our recreation, economic development, and chamber of
commerce it was important to have this in place so when
we have events—perhaps to raise money—there’s an un-
derstanding of the value these types of things will bring
back.”

Wanting to get an exact idea of how much each facil-
ity in Moosomin brings in, the impact study analyzed the
number of participants using every major facility in town
and how much money in total they brought in before go-
ing through a multiplier that estimates how much mone
in total comes through the town in one year from eacl
facility.

“For the economic impact study, we went through each
facility in town and we outsourced each event,” he said.
“We figured out roughly how many people were at each
event at each facility and we used a study from Indiana
on how to come up with an economic impact financial
number.

“We went through that in detail with each one of the
different facilities in town so we included all of our own
as well as the curling rink, theatre, regional park, pretty
much all the facilities in town.

“We came up with the number of patrons we would
have in anormal year and from there we used that Indiana
study to come up with a number, which ended up being
around $15 million in new money to the town. Then eco-
nomic people use a seven times multiplier, which means
that money will flow through the town seven times be-
fore it's extinguished. So that translates into a little over
$100,000,000 flowing through the town.”

Moosomin recreation economic impacts summary
event- sport/tourism 2019-2020:

e Moosomin Convention Centre: 19,360 patrons-

$3,059,050 spent- $21,413,350 injected into the com-

=
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Moosomin Rec Director Mike Schwean and
the rec department had an economic impact
study done to show how much money flows
through the town via recreation.

munity.

¢ Mike Schwean Arena: 48,083 patrons- $2,428,816
spent- $17,001,712 injected into the community.

*  Moosomin Borderland Coop Aquaplex: 15,497 pa-
trons- $524,410 spent- $3,670,870 injected into the
community.

* Moosomin Lloyd Bradley Park: 52,016 patrons-
$1,952,364 spent- $13,666,548 injected into the com-
munity.

¢ Moosomin Nutrien Sportsplex: 50,3453 patrons-
$1,324,394 spent- $9,270,758 injected into the com-
munity.

*  Moosomin Curling Club: 3,078 patrons- $192,008
spent- $1,344,056 injected into the community.

¢ Moosomin Parks and Recreation grants N/A-
$101,400 spent- $709,800 injected into the commu-
nity.

. Mf)yosomin Regional Park: 66,076 atrons-
$3,078,390 spent- $21,548,730 injected into the com-
munity.

*  Moosomin & District Arts Council events: 929 pa-
trons- $169,078 spent- $1,183,546 injected into the
community.

®  Moosomin Pipestone Hills Golf Club: 15,525 pa-
trons- $1,573,290 spent- $11,013,030 injected into
the community.

e Total: 270,918 patrons- $14,403,200 spent-
$100,822,400 injected into the community.

Knowing how important the rec facilities are for brin-
ing new money into Moosomin, Schwean wasn’t shocked
to see that the number is over $100,000,000. He says Moo-
somin is the perfect centre to host large events because the
hotels, restaurants, and businesses work to supplement
the facilities.

“We're pretty happy with what we learned,” he said.
“To me this type of number had been in my head forever,
Tknew it was going to be a big number and I think some
people around town would know it’s big too. We have
restaurants in town that will call us in August or Septem-
ber and ask when our tournaments are because they un-
derstand how many people that brings in. I certainly was
confident the number would be high into the millions, I'm
quite happy seeing over $14 million. I knew it would be a
lot, and it is a lot.

“Most people wouldn’t necessarily know how much
money this generates. Moosomin is situated perfectly
with everything needed for a hosting community. People
want to come iere because they like the hotels, restau-
rants, businesses, and facilities. They like everything
about Moosomin.

“Years ago when we’d host hockey tournaments it
would be hard to get teams from two hours away because
they didn’t like what they saw and didn’t want to come
for two days. Now, we'll have a two-day tournament and
we'll have teams from Regina come for four days because
they enjoy everything we have. With Sask Softball, Sask
Baseball, Sask Hockey, they look to us to host events be-
cause they realize the amenities we have here. On the
backside of Covid, we're well positioned to take huge ad-
vantage and have some pretty amazing events here over
the next couple years and we're excited about that. Our
facilities can help do a lot to get us back on track after
Covid. It's a team thing, we need the hotels, restaurants,
and business sector, it’s win-win. They're a value to us
because they make Moosomin a desirable location to host
events and we're a value to them because of the money
it brings into town, it’s all cyclical. We're excited to help
them because they’ve always been such great supporters
of us.”

With the community rec plan laying out the next de-
cade of recreation for Moosomin, Schwean is hopeful resi-
dents will see the economic impact study and understand
why these advancements to rec must continue.

“With these studies hopefully everyone will under-
stand the money that’s involved and continue to support
us,” he said. “We have new initiatives as well with facili-
ties and things down the road, which is part of the rea-
son for the community rec plan. We have a lot of exciting
things coming that we can’t publicize yet, but this all goes
hand in hand.”

FOR LEASE BY TENDER

Meighen Haddad LLP < 110 11th Street =

Sealed, written tenders to lease the property situate in the
R.M. OF PIPESTONE and described below will be received by:
Brandon, MB « R7A 4J4
Attention: Warren G. Barber, Q.C.

FOR SALE BY TENDER

Meighen Haddad LLP « 110 11th Street + Brandon, MB « R7A 4J4

Sealed, written tenders for the property situate in the
R.M. OF PIPESTONE and described below will be received by:

Attention: Warren G. Barber, Q.C.

LAND TOTAL ACRES PROPERTY:
as shown on Municipal Assessment: E %2 32-8-26 WPM
Parcel 1 Slf V4 36-8-26 WPM 160.00 This property is immediately adjacent to Hwy #83 and comprises 315.75 acres
Parcel 2: E i 26-8-26 WPM 307.42 based on Municipal Assessment records.
Parcel 3: SW ¥ 26-8-26 WPM 160.00
Parcel 4: SE V4 27-8-26 WPM 160.00 CONDITIONS OF TENDER:
Parcel 5: E ¥2 22-8-26 WPM 239.76 1. Interested parties must rely on their own inspection and knowledge of the

CONDITIONS OF TENDER:

1. Interested parties must rely on their own inspection and knowledge of the
property and not on the above or any other particulars or representations
made by or on behalf of the Sellers.

2. Tenders must be received on or before 2:00 p.m. on Monday, March 1, 2021.

3. Tenders may be submitted to lease one or more parcels.

4. The party whose tender is accepted will be required to enter into a written
Lease Agreement to be prepared by the solicitors for Graycan Inc., a copy of
which is available by contacting Warren G. Barber, Q.C. at wbarber@mbhlaw.
ca. Interested parties are encouraged to obtain a copy of the Lease prior to
submitting a tender.

5. Entry onto the land will not be authorized until the Lease Agreement is
executed.

6. Highest or any tender not necessarily accepted.

For further information or an appointment to view, contact:
Giovanni Colangelo at (204) 851-2101.

Meighen Haddad

oA

TR T 120

Next issue of Plain & Valley: February 12
Deadline: February 3

4.

2.

property and not on the above or any other particulars or representations
made by or on behalf of the Sellers.

Tenders must be received on or before 2:00 p.m. on Monday, March 1, 2021.
Each tender must be accompanied by a $5,000.00 deposit cheque payable
to Meighen, Haddad LLP. Deposits accompanying unacceptable bids will be
refunded.

Highest or any tender not necessarily accepted.

TERMS AND CONDITIONS OF SALE
1.

The bidder whose tender is accepted will be required to complete an agree-
ment covering terms and conditions of sale.

In addition to the deposit, the balance of the accepted tender must be paid
on March 15, 2021 (the closing date) or evidence provided that the purchase
funds will be available under conditions acceptable to the Seller. If the bal-
ance of the accepted tender is not paid within the set time limit the deposit
paid may be forfeited as liquidated damages and not as a penalty.
Possession is not authorized until acceptable arrangements for full payment
are made following acceptance of tender.

All mines and minerals will be reserved from any transfer.

Successful bidders will be responsible for real property taxes commencing
January 1st, 2021.

For further information or an appointment to view,
contact: Giovanni Colangelo at (204) 851-2101.

Meighen Haddad
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Will there be refunds for travel halted by pandemic?

BY RoB PauL
LocAL JOURNALISM INITIATIVE REPORTER

Some people who booked travel over
the holiday season that had to be can-
celled because of Covid-19 travel restric-
tions have had a hard time getting refunds
for travel that was cancelled because their
plans had to be cancelled because of the
restrictions.

In the fall, Moosomin’s Chad Stewart
and his family planned and booked a
holiday trip to Fernie, British Columbia to
take advantage of the skiing weather out
west. They rented a cabin for six and at
the time there were no restrictions in place
stopping them from going on the trip.

Things started to change in early De-
cember as provinces began to heighten
restrictions to help stop the spread of the
virus and Stewart wasn’t certain if they
could still go through with the trip—a sit-
uation many could find themselves in this
holiday season.

“B.C. updated their travel restrictions
and basically said you can’t gather or
travel,” said Stewart. “So we went about
talking to our rental and travel agent and
everything to see about cancellation or
change of dates, we wanted to see what
our options were. We were basically told
since the borders aren’t closed we can still
come and enjoy the rental.”

Having been told by the renters it was
fine, but seeing that according to the new
restrictions it wasn’t, Stewart and his fam-
ily decided to check with the Government
of B.C. to see if they were still permitted to
go on their holiday trip.

“My sister—who is in Kamloops, B.C.—
contacted the government at 1-888-Co-
vid19 who then transferred them to the
Fernie bylaw enforcement officer who
deals with Covid rules. They laid out the
situation and the bylaw enforcement offi-
cer said no, it’s not appropriate and you
guys can’t travel here and do all this stuff.
We're one family—my parents and their
two adult children and their spouses—so
six of us from one family, but three differ-
ent households, planned to rent this six
person cabin.

“We believed at the time of booking that
if we were prevented from going then we
would receive a refund because Covid-19

A -

Covid-19 restrictions prevented many people from taking advantage
of ski resorts in B.C. this holiday season and it may be difficult to re-
ceive refunds for those who booked their vacation in advance.

was going on, but we booked while there
were no travel restrictions in place. We
could have packed up our vehicles the day
we booked and gone to B.C. because there
was nothing preventing us from doing so
then. At that point, for the most part, the
government was saying if everyone social
distances then we’ll be okay.

“Now, my family and I believe the B.C.
government has prevented us from go-
ing because they said there shouldn’t be
any leisure travel—this is a vacation—
and there should be no gathering of five
or more—we're three households of two
people each so we're six. So if we were to
go we would be breaking multiple rules.
When we explain that while tryin%}to get
refunded we're told that because the fed-
eral government hasn’t closed the borders
that we still could come. We're experienc-
ing people crossing the borders now, since
Manitoba went into lockdown we’ve seen
an influx of Manitobans coming to Sas-
katchewan to Christmas shop—that tech-
nically shouldn’t be happening—but it’s
not like there’s a gate at the border.”

Knowing that they weren’t supposed
to cross provincial borders for the holiday
season and having more than the recom-
mended number of people in close con-
tact, Stewart was hopeful he and his fam-
ily would be able to get a refund because
the situation was out of their control.

“We had insurance through our Visa
that we used to purchase the trip,” he said.
“We thought when we purchased that if
the regulations were preventing us from
going that the credit card insurance would
cover it. They didn’t, they stated the same
thing, that the federal government would
have to close provincial borders for us to
receive a refund.

“We then tried to change the dates to
exactly the same days, but a year from
now,” he said. “So December 2021 to Jan-
uary 2022 and also asked about dates in
March. The renter told us that they can not
accommodate for a 12-month change and
the dates in they provided to us in March
don’t work.”

Struggling to make it clear to the renters
that according to the government restric-

tions they were not permitted to go on the
trip, Stewart ﬁrovided the renters with the
exact public health orders from the Gov-
ernment of B.C. hoping they would realize
this was out of the Stewart families control
a}t:d they were just trying to do the right
thing.

”Ognce we explained that we were in
violation of the B.C. governments orders,
the renters replied back, ‘to clarify, we're
not a business. We're a private couple that
rent our vacation property when it's not
otherwise in use . . . We personally facili-
tated the cancellation or refund of quite a
number of reservations, however the plat-
form has taken this position since about
June which has been publicly posted on
the site.””

The Covid-19 pandemic and the restric-
tions in place are out of the Stewart fam-
ily’s control and they have found them-
selves in a tough situation where the want
to follow the rules, but are being punished
for it by receiving no refund.

“Now we feel like we're in a situation
where we don’t get a refund and we can’t
go. The people who have something to
gain from us going say we still can. In my
eyes, the B.C. government has prevented
us from going. From what the insurance
agents and through the booking site, from
what they’ve stated to us is, until the fed-
eral government closes the provincial bor-
der they are not going to give us cancella-
tion refunds.

“The crux of the problem is that we be-
lieve the B.C. government doesn’t want us
to go, while t%\e provider of the rental is
saying we can come. Everyone who has
an interest in us spending money says we
can go.

“The renter has no obligation to offer
us alternative dates in March and doesn’t
have to hold those dates for us as far as
VRBO is concerned.

“We could take those dates in March—
even though they don’t work for us—and
come February they could rent those dates
in March to someone else and we have
don’t have a leg to stand on at that point
and we could be out of luck on everything.

“We just want to follow the rules and
we feel like there’s no options for us right
now.”

PROPERTY:
¢ SW ¥4 34-2-22 WPM

* New dugout
« Yardsite with hydro and a well

CONDITIONS OF TENDER:

2021.

refunded.

TERMS AND CONDITIONS OF SALE

damages and not as a penalty.

January 1st, 2021.

FOR SALE BY TENDER

Sealed, written tenders to purchase the property situate in the MUNICIPALITY
of DELORAINE-WINCHESTER and described below will be received by:
Meighen Haddad LLP « P.O. Box 485 « Deloraine, Manitoba « ROM OMO
Attention: Warren G. Barber, Q.C.

« The property is fenced and cross fenced

« Approximately 110 acres of tame hay ground
< Balance is native pasture — mostly open and arable.

1. Interested parties must rely on their own inspection and knowledge of the
property and not on the above or any other particulars or representations
made by or on behalf of the Sellers.

2. Tenders must be received on or before 2:00 p.m. on Thursday, January 21,

3. Each tender must be accompanied by a $2,500.00 deposit cheque payable
to Meighen, Haddad LLP. Deposits accompanying unacceptable bids will be

4. Highest or any tender not necessarily accepted.

1. The bidder whose tender is accepted will be required to complete an agree-
ment covering terms and conditions of sale.

2. In addition to the deposit, the balance of the accepted tender must be paid
within 30 days of notification of acceptance of tender (the closing date) or
evidence provided that the purchaser funds will be available under condi-
tions acceptable to the Sellers. If the balance of the accepted tender is not
paid within the set time limit the deposit paid may be forfeited as liquidated

3. Possession is not authorized until acceptable arrangements for full payment
are made following acceptance of tender.

4. All mines and minerals will be reserved from any transfer.

5. Successful bidders will be responsible for real property taxes commencing

For further information or an appointment to view, contact:
Phil Adams at (204) 747-3089 (home) or (204) 522-6329 (cell).

R Meighen Haddad

PROPERTY:
W %2 8-6-23 WPM

OF-WAY

acres more or less

CONDITIONS OF TENDER:

FOR SALE BY TENDER

Sealed, written tenders to purchase the property situate in the
MUNICIPALITY OF GRASSLAND and described below will be received by:
Meighen Haddad LLP « P.O. Box 485 « Deloraine, Manitoba « ROM OMO
Attention: Warren G. Barber, Q.C.

EXC THAT PORTION OF THE SW ¥ LYING SOUTH OF THE RAILWAY RIGHT-

Based on Provincial Assessment records, the property for sale comprises 204.06

1.
2.
2021.
3.
refunded.
4.

TERMS AND CONDITIONS OF SALE

1.
ment covering terms and conditions of sale.
2.
ages and not as a penalty.
3.
are made following acceptance of tender.
4. All mines and minerals will be reserved from any transfer.
5.

Interested parties must rely on their own inspection and knowledge of the
property and not on any representations made by or on behalf of the Vendor.
Tenders must be received on or before 2:00 p.m. on Thursday, January 21,

Tenders must be accompanied by a $2,500.00 deposit cheque payable to
Meighen Haddad LLP. Deposits accompanying unacceptable bids will be

Highest or any tender not necessarily accepted.

The bidder whose tender is accepted will be required to complete an agree-

In addition to the deposit, the balance of the accepted tender must be paid
within 30 days of notification of acceptance of tender (the closing date) or
evidence provided that the purchase funds will be available under conditions
acceptable to the Sellers. If the balance of the accepted tender is not paid
within the set time limit the deposit paid may be forfeited as liquidated dam-

Possession is not authorized until acceptable arrangements for full payment

Successful bidders will be responsible for real property taxes commencing
January 1, 2021.

For further information or an appointment to view, contact
Wayne McPherson at 204-858-2332 or 204-741-0685.

Meighen Haddad

T. AW ¥
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The Saskatchewan Agriculture Student Scholarship
Program is now acceptmg applications

BY RoB PauL
LocAL JOURNALISM INITIATIVE REPORTER

Applications are now being accepted for
the 2021 Saskatchewan Agriculture Stu-
dent Scholarship Program. The program is
focussed on giving graduating high school
students in Saskatchewan interested in the
Ag industry an avenue to continue study-
ing agriculture in post-secondary and help
contribute to the sector.

The Saskatchewan Agriculture Student
Scholarship Program invites grade 12 stu-
dents and recent high school graduates
who are planning to take agriculture-relat-
ed post-secondary education beginning in
the fall of 2021 to a}lzlply The deadline for
apphcatlons is March 1, 2021.

This year’s theme is ‘transparency.” Ap-
plicants for the scholarship are encouraged
to explore what transparency is and how it
is connected to the public’s perception of
modern agriculture.

Submissions to the program should an-
swer one of the guiding questions about
the theme of transparency. The guiding
questions are, what does transparency in
modern agriculture look like? And, what
can the agriculture industry do to improve
its transparency?

To apply, students are asked to submit a
creative three-minute video or 1,000-word
essay discussing transparency in agricul-
ture. The submissions will be judged and
one scholarship of $4,000 and three runner-
up scholarships of $2,000 will be awarded.

Along with the video or written sub-
mission, students must provide a letter of
conditional acceptance to a post-secondary
institution and provide a letter of recom-
mendation from either a teacher/profes-
sor, agriculture industry leader, or com-
munity leader.

Videos and written submissions will be
judged by a review committee based on:
alignment with the theme provided, de-
velopment of ideas, structure and clarity,
creativity and quality, and professional-

ism. Leadership qualities and school/
community involvement in letters of rec-
ommendation will also be taken into con-
sideration. The Ministry of Agriculture
reserves the right to publish or promote all
submissions as deemed appropriate.

For more information on the Saskatch-
ewan Agriculture Student Scholarship
Program, visit wwwsaskatchewan‘ca/ag-
scholarship. The award is funded through
the Canadian Agricultural Partnership, a
five-year, $388 million investment in stra-
tegic initiatives by the federal and provin-
cial governments.

The scholarship encourages constructive
conversations about where food comes
from and how everyone along the value-
chain, from the field to table, shares a role
in communicating about food production.

“The Agriculture Student Scholarship
Program is an opportunity for our prov-
ince’s youth to help tell industry’s story,”
Saskatchewan Agriculture Minister David
Marit said. “By encouraging the best and
brightest young minds to pursue a career
in agriculture, we are helping to ensure
the future success of this important sec-
tor.”

The basis of the scholarship program
is for the Ag industry to hear new ideas
while also providing a stepping stone for
the younger generation in the province in-
terested in agriculture.

“Young people are key to the continued
growth and prosperity of Canada’s agri-
cultural sector,” said Federal Agriculture
and Agri-Food Minister Marie-Claude Bi-
beau. “This scholarship program will give
young leaders the help they need to pur-
sue their studies and embark on a reward-
ing career in the sector.”

The 2020 winner of the scholarship pro-
gram, Mackenzie Van Damme, submitted
an essay that highlighted the impact of ag-
riculture on Saskatchewan, specifically her
own community, Imperial. Her essay also
touched on genetically modified organ-

Saskatchewan Agriculture Min-
ister David Marit.

isms, new technology in the agriculture
sector and how innovation has modern-
ized farms and increased sustainability
across the industry.

“The scholarship has offered me so
much,” said Van Damme. “By helping to
fund my education, I'm able to learn all
about agriculture, meet new people and
spark an even greater passion for the field.”

Van Damme is furthering her education
at the University of Saskatchewan. She
plans to obit a Bachelor’s of Science in Ag-
riculture with a focus on agronomy.

The Ministry of Agriculture believes the
scholarship program is one of the most im-
portant parts of what they do because these
students are the future of the Ag industry
and this gives them a path to sharing their
ideas while helping with their education.

“We've been doing the scholarship for a
number of years now,” said Marit. “It's just
something to help grade 12 students that
are looking at post-secondary education
in the agriculture realm. We’ve been offer-
ing it for quite a while and what we do is

Agriculture Programs and Services

theme it every year. This year the theme is
transparency with not just transparency in
the agriculture, but a focus on public trust
and where that can lead.

“Applicants can either do an essay or a
video and then we have a panel of indus-
try people and government/ministry folks
as well who look at them and judge them.
Then the first place winner gets a $4,000
bursary and then the other finalists get a
$2,000 bursary so it's something we've
done to help tﬁe younger generation inter-
ested in the Ag industry. I think it really
adds to students who are engaged in the
Ag industry or want to be engaged in the
Ag industry with an opportunity for fund-
ing towards their post-secondary educa-
tion.

“We also get some pretty good ideas
from it and get an understanding of what
kids are thinking. It's somethmg we're re-
ally quite proud of and it’s in partnership
with the federal government through the
CAP funding.”

Marit says that it’s not just about giving
these students a helping hand, but truly
hearing from them with fresh ideas and
learning about where the younger genera-
tion sees the Ag industry going in the fu-
ture.

“It’s really quite good,” he said. “It gives
them an opportunity to showcase what
piques their interest in the Ag industry and
where their focus is. Obviously, for a per-
son who has been farming all t cir life, ]1ke
myself, it's really kind of neat to see these
if‘oung kids with some of the ideas they

ave and where they think agriculture is
going.

“It builds on everything that’s happen-
ing around the Ag sector here in the prov-
ince when you look at value-added, new
technology, and everything. It's quite a
circle right now and it's prettK dynamic
and interesting to be around right now. It's
always good to know what the younger
generation is thinking.”

Saskatchewan Ministry of Agriculture regional specialists

are located at offices around the province.

Specialists offer advice and support on:

«  Alllivestock, crops, agri-environmental and range

management practices; and

« A wide range of programs that fit your agricultural
operation’s needs.

Contact the Agriculture Knowledge Centre (AKC) and a
resource agent can connect you with the nearest specialist.

Thank you to the agriculture industry for your

resilience throughout 2020.

Saskatchewan produced the second-largest
crop on record and the province remains a

leading agri-food exporter in Canada.

Toll-free number: 1-866-457-2377
Email address: aginfo@agr.gov.sk.ca
Website: saskatchewan.ca/agriculture
Farm Stress Line: 1-800-667-4442

Saskatchewan
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A wrap of the decade that was 2020 (July to December)

Level of real GDP under PBO economic scenarios
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A glimmer of hope for a V-type economic rebound

BY MARTHA ROBERTS
Farm CrepiT CANADA
The first half of 2020 was nothing but a

once-a-century seismic shock. By July, across
all Canadian ag, food and agribusiness sec-
tors, we knew “the new normal” was simj ly
code for much that was abnormal. Nonethe-
less, news of COVID-19 faded somewhat as
crop progress and meat processing domi-
nated headlines in July and August. News
of successful vaccine development spurred
hope everywhere. September and October
also held much promise, despite mounting
evidence of COVID-19’s return. November
was filled with uncertainty following the
U.S. election, while December’s rising com-
modity prices pointed to a much-needed
recovery.

July

The Parliamentary Budget Officer’s (PBO)
update of its COVID-19 economic scenarios
suggested the 2020 recession would be deep
(Figure 1). However, by July, Canada’s econ-
omy was on a better track than many had as-
sumed it would be a couple of months prior.

However, two fiscal indicators stood out.
The budget deficit for 2020-21 was project-
ed at 11.8% of GDP, well above the 1984-85
record peak of 8.0%. And the federal debt-
to-GDP ratio was projected at 44.4% at the
end of the 2020-21 fiscal year, the highest in
almost 20 years. It would take several more
months to realize these mid-year estimates
were too optimistic. The Bank of Canada
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WRIGHT'S

AUGT ION servicE

SELLING SALES LARGE OR SMALL, ANYWHERE AT ALL!

ONLINE-TIMED HOUSEHOLD & TOOL AUCTION

FOR JEAN VANDENBERGHE & CONSIGNORS

1 BIDDING STARTS: FRI. FEB. 5 @ 9AM
1 BIDDING ENDS: SUN. FEB. 14 @ 7PM - SOFT CLOSE |
I Featuring: Furniture, appliances, large quantity of new!
or nearly new kitchen & glassware, good quality line of !
shop, lawn & garden equipment including snowblower,I

tools & much more!

held its benchmark interest rate steady at
0.25, indicating inflation would likely be
below the 2% target for the next two years.

On the bright side, CUSMA went into
force July 1, helping ease any worries
about the health of North American supply
chains. The powerful agreement outlined
challenges facing supply-managed sectors.
Simultaneously, it enhanced trade stability
(among other benefits) with a partner ac-
counting for over 55% of Canadian agricul-
ture and agri-food exports and nearly 50%
of imports in 2019.

August

If the early summer months of June and
July showed a break in the relentless stream
of worrying news, August brought even
better news. Major weather events in the
U.S. reduced expectations of the 20-21 mar-
keting year’s crop size for both corn and
soybeans. Better prices and an excellent har-
vest would do wonders for growth in Cana-
dian producers’ crop receipts for 2020. Data
for the second quarter had already shown
an increase in those receipts.

The beef packing plants that had closed in
spring and early summer were once again
running at full capacity, their return prompt-
ing McDonalds to resume purchases of Ca-
nadian beef. And while the weakened CAD
had helped boost exports to China and
the U.S. in the early days of the pandemic,
the loonie’s growing strength relative to a
declining USD (Figure 2) throughout the
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BELOW

M FACTORY DIRECT
N PRICING!
[ NOW AVAILABLE
t [ SNAPLOCK

HIDDEN FASTENER
METAL ROOFING

Structural Steel Dealer

#1 Grade Coloured

1

DNLINE-TIMED LAR ARM T0 ' 95¢/sq. ft.

Hi ON DISPERSAL A | 1 | B Grade Coloured

BIDDING STARTS: FRI. FEB. 19 @ 9AM ' 85¢/sq. ft.
1 BIDDING ENDS: SUN. FEB. 28 @ 7PM -sorrcLose | | B Grade Galvanized
1 Featuring: 1/16, 1/32 Toys incl. 4WDs, NIB, Hard to1 79¢/sq. ft.
1 Find Toys, Pulling tractors, Trucks, and memorabilia - all 1 Multi Coloured
I'toys come from a Private Collection. - approx. 500-600 I H
" V| adesan
' We pause to say “Thank you" for your business . N
1 & best wishes for a prosperous New Year! 1 Call us now for hest selection
1 Please register and support local consignors. 1 of lengths & colors!
1 More pictures and list to come closer to sale start dates, 1 Ask us about
1 pictures are just general shots of the collection. 1

Boissevain & Melita, MB

Please call 204-534-7997 or 204-305-0284 if you have any
questions or email w.wright@mymts.net
VISIT OUR WEBSITE WWW.WRIGHTAUCTION.CA AND CLICK ON

“BID ONLINE” TO REGISTER AND FOLLOW THE INSTRUCTIONS.

Sale handled by Wright's Auction Service Ltd.

Fuel Allowance

FOUILLARD STEEL
SUPPLIES LTD.

ST.LAZARE, MB

summer boded well for importers of food,
equipment, and inputs. Such strength didn’t
show up everywhere. The CAD continued
to decline against the Euro, with Canada en-
joying a competitive edge against European
exporters to China.

September
More good news arrived in September.
Hog prices surged after the discovery of Af-
rican Swine Flu in Germany. Elsewhere, ex-
pected Canadian production was estimated
to be higher for most crops than previous es-

timates—and in the case of wheat, the 2020
harvest was forecast to be the second-largest
on record.

Production growth pushed expected rev-
enues up for canola, dry peas, lentils, durum
and spring wheat. Corn and soybean futures
continued to trend up, as did estimates of
their Canadian prices. U.S. export commit-
ments to China in 2020-21, if adhered to,
would be four times the actual volume of
exports between the two superpowers in
2019-20.

Continued on page 20 v=

PARCEL THREE:
SE Y4 4-2-25 WPM
5 well sites

PARCEL FOUR:
SW ¥4 4-2-25 WPM
6 well sites

PARCEL FIVE:
NW ¥, 4-2-25 WPM
9 well sites

Municipality of Grassland

PARCEL ONE:

NW ¥, 9-6-23 WPM

This parcel includes:

» 159.08 acres

* 4 x42,000 bu flat bottom bins

e 2 x 25,000 bu hopper bottom bins

« 4 x6,500 bu hopper bottom bins
ABOVE BINS ALL WITH AERATION

* 1 x6,500 bu flat bottom bin

* 1 x 5,000 bu flat bottom bin

* 1x4,350 bu flat bottom bin

* 54’ x 200’ shop with heated cement
floor, new lighting system (installed
May/20), three phase 600 volt
power, municipal water, natural gas
service to the yard site

154.09 acres

140.41 acres

157.35 acres

CONDITIONS OF TENDER

refunded.

TERMS AND CONDITIONS OF SALE

damages and not as a penalty.

January 1st, 2021.

FOR SALE BY TENDER

Sealed, written tenders to purchase the property in the Municipalities of
BRENDA-WASKADA and GRASSLAND and described below will be received by:
Meighen Haddad LLP ¢ P.O. Box 485 < Deloraine, MB ¢« ROM OMO
Attention: Warren G. Barber, Q.C.

Municipality of Brenda-Waskada

PARCEL ONE: PARCEL SIX:

SW ¥ 16-2-24 WPM  160.00 acres  NE ¥ 4-2-25 WPM 157.23 acres
PARCEL TWO: 7 well sites

NW ¥4 3-2-25 WPM 157.28 acres  PARCEL SEVEN:

6 well sites SE ¥4 9-2-25 WPM 156.66 acres

1. Interested parties must rely on their own inspection and knowledge of the
property and not on any representations made by or on behalf of the Seller.

2. Tenders must be received on or before noon on February 16, 2021.

3. Each tender must be accompanied by a $5,000.00 deposit cheque payable
to Meighen Haddad LLP. Deposits accompanying unacceptable bids will be

4. Tenders may be submitted on one or more parcels.

5. Highest or any tender not necessarily accepted.

6. Acreages shown are taken from the most recent Provincial Tax Assessment
records and are believed but not guaranteed to be accurate.

7. Properties in the Municipality of Brenda-Waskada will be sold subject to all
existing encumbrances registered with respect to surface leases, easements
and rights-of-way relating to oil production and transportation.

8. All properties will be sold subject to existing caveats and instruments protect-
ing easements or rights of way for public utilities or services.

1. The bidder whose tender is accepted will be required to complete an agree-
ment covering terms and conditions of sale.

2. In addition to the deposit, the balance of the accepted tender must be paid
within 30 days of notification of acceptance of tender (the closing date) or
evidence provided that the purchaser funds will be available under condi-
tions acceptable to the Seller. If the balance of the accepted tender is not
paid within the set time limit the deposit paid may be forfeited as liquidated

3. Possession is not authorized until acceptable arrangements for full payment
are made following acceptance of tender.

4. All mines and minerals will be reserved from any transfer.

5. Successful bidders will be responsible for real property taxes commencing

For further information, particulars of Surface Lease revenues, or an
appointment to view, contact: Murray Temple at (204) 522.6597.

5 well sites
PARCEL EIGHT:
SW ¥, 9-2-25 WPM
10 well sites
PARCEL NINE:
NE ¥ 9-2-25 WPM
6 well sites

156.83 acres

160.00 acres

PARCEL TWO:

NE ¥4 9-6-23 WPM
PARCEL THREE:
SW ¥, 9-6-23 WPM
PARCEL FOUR:

SE % 9-6-23 WPM
PARCEL FIVE:

SW ¥ 20-5-23 WPM
PARCEL SIX:

NW ¥4 20-5-23 WPM
PARCEL SEVEN:
NW %4 30-5-23 WPM
PARCEL EIGHT:
SW ¥, 30-5-23 WPM

143.21 acres
160.00 acres
156.93 acres
157.70 acres
160.00 acres
158.17 acres

158.51 acres

Haddad

Vel Meighen

T. A F TR M

* VALID CREDIT CARD REQUIRED FOR NEW REGISTRY.

Monthly sales will continue as ONLINE TIMED SALES,
please call to inquire about your own sale or consignments.

1-800-510-3303
www.fouillardsteel.com
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The seventh annual Dakota Holloway Memorial Hockey Tournament couldn't take place in Wapella this year due to Covid-19 restrictions,
but the organizers still wanted to award a scholarship in Dakota’s name. Allan Holloway awarded the $500 scholarship to Ashley Holloway,
Dakota’s cousin, on December 28 at the Wapella rink.

Dakota Holloway scholarship awarded

BY RoB PauL
LOCAL JOURNALISM
INITIATIVE REPORTER

Every year at the Wa-
pella rink there’s a hockey
tournament held in hon-
our of Dakota Holloway.

Holloway died at the
age of 20, but his memory
lives on through the tour-
nament.

This year was supposed
to be the seventh annual
Dakota Holloway Memo-
rial Hockey Tournament,
but due to the Covid-19
pandemic, the tournament
wasn't able to happen.

Usually it's a two-day
tournament consisting of
eight teams playing three-
on-three hockey with a
pancake breakfast on the
Saturday morning and a
roast beef dinner on the
Saturday night, as well as
a silent auction and shoot-
out calcutta.

The tournament raises
funds for a $500 scholar-
ship in Holloway’s name
and the rest of the pro-
ceeds go towards the Wa-
pella rink.

The scholarship goes
annually to a Wapella resi-
dent attending post-sec-
ondary school.

Previous years’ tourna-
ments have raised at least
$6,500 and as much as
$9,300—spots in the tour-
nament fill up quickly ev-
ery year due to its popu-
larity in the community.
The previous six years of

cMilla

Dakota HIIoway .

the tournament have com-
bined to raise over $40,000.

A plaque within the
rink honouring  Hollo-
way reads, “funds do-
nated from the tourna-
ment have been dedicated
to improvements to the
rink, where Dakota spent
countless hours playing
hockey with his friends
and family. Missed dearly
and never forgotten...”

Holloway was known
for his passion for hock-
ey, and ﬁis family says he
spent all his free time at
the rink, that’s why it’s the
focus of keeping his mem-
ory alive.

“The fundraiser is an
important part of remem-
bering Dakota’s passion
for hockey and keeping
the community connect-
ed,” said Allan Holloway.

A
QQ‘:‘
“",

OTOR PRODUCTS

www.mcmillanmotorproducts.net
KIPLING SK |

HWY #48 |

CERTIFIED
PRE-DWNED
= G o=

. . .experience the difference!

THE ADVANTAGES:

e Assistanca

ilngn

306-736-2518

Despite the Covid-19
pandemic leading to the
cancellation of the hockey
tournament, the organiz-
ers still wanted to award
the scholarship in Dako-
ta’s name this year.

“Obviously we weren’t
able to do the tournament
because of Covid restric-
tions, but it was important
for us to still give a schol-
arship out,” said Hollo-

way.

On December 28, Allan
Holloway awarded the
$500 scholarship to Ash-
ley Holloway, Dakota’s
cousin.

“It’s nice to be able to
award the scholarship to
a member of the family
this year,” said Holloway.
“We're hoping to increase
the scholarship to $1,000 in
the coming years.”

Holloway'’s sister, Afton
Crumly, is one of the orga-
nizers and she was pleased
they were still able to go
forward with the schol-
arship even if there’s no
tournament this year.

“We usually have a little
bit of money we keep for
startup costs each year so
we still had some of that
left over,” said Crumly.

“So we were unsure if
we’d be sitting on it next
year or be able to have an-
other tournament so we
just decided that since
we’d still have money to
start up next year then we
might as well still hand

Tim Dew
timdew.mmp@gmail.com
Cell: 306.736.8624

out the scholarship and
have enough money for
next year as well if we're
still unable to hold a tour-
nament. We still wanted to
keep it known and talked
about.”

Getting to see the schol-
arship go to a member of
the family is something
Crumly thinks Dakota
would be happy to see.

“It's very cool that it's
going to a family mem-
ber,” said Crumly. “Ash-
ley’s older brother Riley
was really good friends
with one of our brothers so
our families have always
been really close. We just
let the school randomly
pick a scholarship winner
each year so it was a really
biﬁ surﬁrise to everybody
when they picked Ashley.
It kind of touched every-
body’s hearts a little bit
because Dakota knew her
very well and I think he
would be quite haﬁpy that

she was the one who got it
this year.”
The Covid-19 restric-

tions stopped the tourna-
ment from happening this
year, but the organizers
are hopeful it will return
as soon as possible.
“Brandon Munro is the
one who came up with
the idea and he’s totally
like, “we can’t do this year,
but we’ll be ready to go
for next year.” You always
worry with these things
that it might die off and

people won’t remember,” we wanted to make sure
said Crumly. “That's why — we did the scholarship.”

% BIG LOU’S
v LUMBER

& Door Sale

Starts January 4th, with best prices
of the year until February 4th

JELD'WEN

WINDOWS & DOORS
JELD-WEN windows and doors
& Big Lou’s Lumber have teamed up
to provide the best prices on custom
ordered windows and doors.

ORDER NOW AND WE CAN STORE YOUR
WINDOWS TILL YOU ARE READY TO INSTALL
THEM OR OUR EXPERT INSTALLERS CAN

INSTALL THEM FOR YOU!
Windows and doors
qualify for the new renovation
10.5% tax credit!
DON’'T WAIT, CALL US TODAY!

405 SUMNER ST. = ESTERHAZ

306-745-2600 = 306-745-2332
Monday - Saturday: 8 a.m. to 5 p.m.

Cindy Hoffmann Austin Vargo
choffmann7646@gmail.com
Cell: 306.736.7646

vargoaustin4d0@gmail.com
Cell: 306.605.9240
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Strong future seen for potash in area

World-Spectator an Plain & Val editor Kev-
in Weedmark recently interviewed Larry Long,
Senior VP of Potash Operations with of Nu-
trien, about the future of the potash industry
in the area:

What does Nutrien see as the long-term
role of Nutrien Rocanville within the
company?

Rocanville is a very important part of
the potash business unit. Obviously it's
our largest operation, one of the largest
potash mines in the world. Our major cus-
tomer out of Rocanville is not exclusively
the U.S., but a lot of the product goes down
into the U.S. They purcﬁase close to 50 per
cent of our production.

How has that changed over the years?
Has it become a larger percentage?

Yes it has. When I was a GM in Rocan-
ville, it was towards the end of the expan-
sion. They were still one of our bigger sites,
but not to the level they are now. But dur-
ing the expansion we increased the capaci-
ty. It has probably close to almost doubled.
It's around 5.2 million tonnes. So it was
quite a significant increase in production.

And why was that done? What's the dif-
ference with Rocanville and some of the
other sites that they made that massive
investment at Rocanville specifically?

Well we did invest at all of our sites.
It’s just that the ore body, the part of the
Potash basin in the Esterhazy/Rocanville
area doesn’t have clay seams in it. Our op-
erations are very productive there, and I
don’t think it’s any different in Esterhazy,
because the clay seams and the geology is
more favorable in that region of the potash
basin in Saskatchewan. It's more mining
friendly underground.

The project which added the shaft at
Scissors Creek added a lot to Rocanville’s
capacity. Are there any other major proj-
ects or upgrades planned for the next few
years?

Yes, not immediately, but we're always
looking and doing long-term planning.
And Rocanville is still a significant part of
that. We're always looking at our future
mining plnz. In regards to the lease that
we signed with North Atlantic Potash, that
was a Crown lease, we purchased it for
them. So that will extend Rocanville to the
west.

So how did that come about? Was that a
long-term negotiation?

It's a Crown lease but North Atlantic Pot-
ash had staked that lease, so it was theirs.
Internally the business decided that they
weren’t going to develop it. We negotiated

Estarhary

-~
N

Existing Nutrien Lease

Nutrien Rocanville Mine &
Msrm scimsans Croskaan |

9__% 30
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In May, Nutrien acquired a new lease of more than 243 square kilometers
for the very long term expansion of Nutrien Rocanville.

to purchase it from them and the Crown
approved it. That took a while to do. That
adds decades of production to Rocanville.

How long-term is Nutrien looking with
that purchase? Is that something that will
be developed a decade or two or three
into the future?

Yes, I would say a decade to two decades
roughly. In our normal course of opera-
tions we have what we call our production
panels, but then we also have our develop-
ment. And development is always where
we cut our main travelways and our un-
derground belt access, and those are paral-
lel tunnels that we're cutting.

And then from that what we do is, we
start roughly perpendicular to those main
entries into the new area. Then we cut per-
pendicular travelways, and then off those
we start cutting our production panels.

We kind of categorize it as developmen-
tal cutting and production cutting. But
there’s the primary development, where
you're putting your main access in your
main beltlines into a new area. Then you
kind of turn off that—it’s not always 90 de-
grees but Rocanville for the most part is 90
degrees—and then you develop your belt
lines and travelways into the new areas.
Then you start cutting panels off of that
which are perpendicular to that secondary
main travelway.

It takes a few years to do that. Most of
our mining right now is mainly in that area
between Scissors Creek and the original
mine site of Rocanville, and we're cutting
to the west towards Scissors Creek. Even-
tually after that we'll start developing out
further west to take advantage of that new
lease that we have purchased.

Plain & Valle

 ACCOUNTING

Miller Moar
Grodecki Kreklewich
& Chorne

CHARTERED PROFESSIONAL ACCO

MELVILLE
155-3rd Ave. East

306-728-4245

ESTERHAZY
420 Main Street

306-745-6611

Luke: 204-573-9530
OFFICE: 204-722-2175
* Red Seal Plumber/Gas-Fitter

. P|umbing, Heating, Air Condi'ioning
¢ Drain Cleaning
* Renovations/New Construction

716 Desmond Street
306-697-3558

PART-TIME OFFICES (ONE DAY PER WEEK)
Balcarres, Fort Qu'Appelle, Indian Head, Ituna, Whitewood

www.millerandco.ca

Braden: 204-841-3189

24-HOUR
EMERGENCY
SERVICE!
McAuley, MB

¢
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GRENFELL

throughout
Manitoba

FULL SERVICE DENTURE CLINIC

o REAL ESTATE »

Moving to Manitoba?
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204_8 5155 02 980

carlamclean@royallepage.ca
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Spreading Smiles

So what will the long-term plan be?
Would there be at some point another
shaft developed within the current lease
area? Or would the next shaft to be devel-
oped be up in that new lease area west of
Esterhazy?

We haven’t decided that, but that will be
one of the options. We haven’t decided at
this point yet on what to do. We still have
to do all that planning and look at the eco-
nomics. Distance does become an issue
from the mill at a point, and even the ser-
vice shaft where you lower employees into
the underground and materials and stuff
like that—distance from that will become
an issue. That's at least a decade before we
make a decision on what to do there. We've
got alot of production ahead of us as we're
cutting west towards Scissors Creek from
Rocanville.

How many years worth of potash pro-
duction would there be in the current
lease area?

There’s 30 years-plus of production in
the current lease area. We're pushing the
west but we’re also going to the south and
we still have some production to the north
of the lease. So that would be 30 years-plus.
By that time we'll have developed into the
new area and that production will just roll
into the new lease that we’ve purchased.

I know new mines are being developed
in some countries that maybe have lower
costs than Canada. What does Nutrien see
as the long-term outlook for potash pro-
duction in Saskatchewan?

Obviously the bulk of the production
is between us and Mosaic and K&S—the
heavier solution mine and I know there are
a few smaller projects that are looking at

directional drilling-type solution mining.

The ore body in Saskatchewan is vast, so
there is decades and decades and decades
of production ahead of us underground,
and then the ore bodies, after they can’t
be mined underground anymore, they’ll
probably switch to solution mining.

My children, grandchildren, great-
grandchildren, great-great-grandchildren
will probably have opportunities to be in-
volved in the potash industry in Saskatch-
ewan.

This is a world-class ore body. In my
career | worked all over Canada, and I've
worked in both hard rock and soft rock.
This ore body is the biggest potash deposit
in the world. You have the advantage that
you're in the middle of the continent, so
you don’t have all those tectonic issues
with faulting. So the ore body is very con-
ducive to high productivity mining like we
do and Mosaic does as well.

Saskatchewan will probably benefit from
100-plus years of potash mining ahead of
it. At some point it will probably stop be-
ing underground mining and be more so-
lution mining, but that’s in the far distant
future. That’s kind of when you'll be clean-
ing up some of the more challenging areas
to mine.

The ore body in general—like at Rocan-
ville as an example, and it's a general trend
within the entire ore body—as it goes
south it gets deeper. So that’s more or less
why K&S Bethune and Mosaic Belle Plaine
are solution mines because the ore body is
getting deeper and it's more challenging to
use mechanized mining.

What are the advantages of Saskatch-
ewan for the mining industry? And what
are the challenges the industry faces in
terms of investing here as opposed to
other jurisdictions?

We have a great workforce. We have
skilled people, such as the trades, we have
universities that are Eutting out engineers
and geologists and chemists and chemical
engineers, accountants, and all those skill-
sets—everyone that we need to run our
business. So the universities are important,
the trade schools are important, to have all
those trades available to us.

From the standpoint of the supply chain,
I've worked at remote mine sites, in Baf-
fin Island and at the Ekati diamond mine
outside of Yellowknife, and the fact that
here in Saskatchewan we can call up a fab-
ricator or a service provider or supplier in
Saskatoon and they can hotshot a truck out
to one of our minesites or fabricate some-
thing for us within a couple of weeks, that
is a huge advantage in Saskatchewan.

Continued on page 21v=
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Kyle Ryan Denture Clinic
WESTMAN’S PREMIER DENTURE CLINIC
Celebrating 15 years in Brandon

204-728-4435

Kyle Ryan

Unit D - 541 8th Street, Brandon, MB | www.brandondentures.com

LD, DD Denturist

Mold - Germs - Viruses
Allergies - Asthma

activepure.com

Gall or text Bruce

306-241-53a1
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Esterhazy Knights
of Columbus donate
coats for kids

There are school children in Saskatchewan who sim-
ply do not have a winter coat. The Knights of Columbus
Coats for Kids Program aims to fix this problem.

Many children throughout Saskatchewan go without
a coat each winter. Low-income families use their scarce
resources to meet the most basic needs and cannot always
afford this vital winter necessity.

Ten years ago, the Knights of Columbus recognized
the needs of children living in poverty and that’s why the
Knights of Columbus developed the Coats for Kids Pro-
gram, which allows local councils the opportunity to put
their faith into action and purchase new winter coats for
children in need in their communities.

As the weather started to get cold, the Esterhazy
Knights of Columbus Council heated up their commit-
ment to their community with free winter coat distribu-
tions for deserving children.

Left: Members of the Esterhazy Knights of
Columbus Council #5249 Lorne Schentag, left,
and Don Halyk, right, donate children’s coats
to the Esterhazy preschool. In center is Parent
Education Program Co-ordinator Jasmine Kerr
accepting the donation.

il BUY NOW
SAVE NOW

*10 OFF

when you purchase a
carbon monoxide alarm.

January 4 to February 7, 2021 Offer valid until January 31, 2021.
Maximum 6 CO alarms per transaction.
Visit saskenergy.com for a list of participating retail locations.

USE PROMO CODE

BesT I\ ALL WEATHER
WINTER21 B, (A WiNGOWE

DISCOUNT CENTR

204-683-2416 _f SaskEnergy

fdsales@mts.net

DOES YOUR CLUB OR ORGANIZATION PRINT
AN ANNUAL BIRTHDAY CALENDAR?

Give us a call at 306-435-2445 or email
world_spectator@sasktel.net and we can help you with your next onel!
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Above: Alan Batters, President and CEO of
Gee Bee Construction, sitting on the zamboni
that also carries the memorial photo of his son
who sadly died of brain cancer at age 11.

By VICTOR VAN DER MERWE
LocAL JOURNALISM INITIATIVE REPORTER
Looking at the drone picture of the outdoor rink in
Kipling, it is clear that Alan Batters put a lot of care into
the construction of it. The large oval is even sporting reg-
ulation rink markings with the goal creases, red and blue
lines and the face off circles of the highest quality.
Practice makes perfect because this is the second win-
ter Batters has gifted the town with an outdoor rink for
all to enjoy. The first time he did it was for last year’s
Winter Carnival.
“They were looking for an outdoor rink and they ap-
Eroached me because I had this property across from my
ouse. We did the rink last year and the feedback was

PALLISER'

ENTERPRISES%D.
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Above: A drone shot taken by Mathew Bonville of the Kipling outdoor rink at night. This is the
second year of the rink, but the first year that Alan Batters added goal creases, red and blue lines
and face off circles. The rink stand on the spot of the old Kipling hospital.

great. A lot of families were out there on Christmas eve,
so we thought we would do it again this year,” said Bat-
ters.

Last year there was no pandemic and people had more
options for outdoor and indoor activities. This year is a bit
different, so Batters stepped up and made this year’s rink
even more of an attraction for the residents of Kipling.

“This year we are doing a bit bigger and bit better. We
actually ﬁut the lines in and goal creases and we added
more lights and more fire pits and benches just to ac-
commodate more people and to do it safely with all the
Covid-19 restrictions and just get people out side,” said
Batters.

The location of the rink is where the former Kipling
hospital used to be.

“There is a little bit of sentimental value to that land.
That land used to be the Kipling hospital. My son died
of brain cancer on Christmas day in 2013. He was only
11. He was born in that hospital and sadly passed away
in that hospital. So, when they tore it down, I said that I
would like to buy (the land) if it ever comes up for sale. I
purchased it. It is a nice park area, it is right in the middle

FURNITURE & ELECTRONICS

27 Railway Ave. |

JUST THE
WAY YOU
WANT IT

Choose your Fabric

Redvers, SK |

of town, it has trees. So there is nothing better than put-
ting a rink there for kids to enjoy it. It is a little silver lin-
ing,” said Batters.

The outdoor rink will also alleviate some of the pres-
sure of the town’s indoor rink to accommodate people
during a pandemic.

“Kipling has a rink, but especially this year with Co-
vid-19, there are limited hours,” said Batters.

Now that the rink is built, all that is needed is for the
weather to co-operate.

“You can have lots of kids that would not normally go
to the rink that are out skating. It is very informal. You
can’t have any organized events, you can’t say you are
having a hockey game. It is just an open thing for the
public the lights are on 24/7. Last new year’s eve we had
people out there past midnight.”

Any good rink needs a proper zamboni to keep the ice
smooth and safe for those who want to skate on it. Again,
Batters stepped up and got one for the rink.

“I bought a zamboni. It has my son’s memorial photo
on it, so whenever the zamboni is on the ice, he is on the
ice,” said Batters.

Choose your Leather
Customizable Options

Durable and Dependable

Canadian-made Furniture

306-452-6309

| VISIT US ON FACEBOOK
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GILLES FOUILLARD  LORAINE DUMAINE CARLOS CHEPETLA
Prize; Arctic Cat Prize: $400 Gift Prize: Gift Basket
Jacket Certificate with Treats

FROM: FROM: BEST CELLARS
UNIVERSE SATELLITE SALES

TODAY’S ENTERPRISES

BARRY FLETCHER CAM HALL

e i Prize: $100 gift card
Prlé‘;{e‘éih;glé’kggglth FROM: fnoosgmw DA
FROM: BRADLEY'S GM

DAVE DAHLGREN

Prize: $100
Gift Certificate
FROM: THE RED BARN

ELAINE ERIENDSON

MEGAN ANDERSON JADE RUNGE
Prize: $50 Gift Prize: $50 Gift $100 Gift
cemﬁﬁ%ﬁyﬁom Certificate from Certificate from
Husky Subwa

FROM: ESTERHAZY
TRI-STAR FOODS/
SUBWAY
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Congratulations to our
Grand Prize Winner of
$15,000

PRy
to spend locally at participating

. LOCAL
Kim Setrum " NINT*

OF MOOSOMIN

Spéctato;
Christmas Giveaway

2020

Congratulations
to all of our
Winners!

Left: Ashley Johnston with the World-Spectator, left, presenting the grand prize to Kim Setrum, right.

P

SHAWN GALE EMMA WOLFE

AMBER SKULMOSKI DONNIE VOELPEL LOIS MICHEL MEGAN MCMULLEN KRISTI KNUTSON
P;izl?: ?l(f;t B'asket Prize: $100 Gift Card  Prize: $100 Gift Prize: AppLights Pri(z:e;t Si%ODt Gift Prize: Dinner for Prize: Gourmet
'ull of Goodies FROM: BOSTON PIzZA ifi Ju e ertificate
FROM: SAPARA’S DRUG Certificate sn°Wﬂ“g¥)3:’°]ECtl°n
MAR

Two on a Saturday Charcuterie Gift Pack
FROM: GLASSER’S TV Ol

Night with Live
Entertainment
FROM: CORK & BONE

: FROM:
ZAYLIE FURNITURE

BORDERLAND CO-OP MCPHAIL TRAVEL

KAREN FAFARD LIZ ROMINE KAREN STEVENSON JAYLEN WALKER
Prize: 5-Year Prize: $50 Gift Prize: $100 ggift card Prize: $50
Subscription Certificate FROM: MULLETT'S Gift Certificat
FROM: FROM: ESTERHAZY HOME HARDWARE Ht Lertificate
THE WORLD-SPECTATOR CHICKEN CHEF GARRET WATSON YOUR DOLLAR STORE
WITH MORE -
KAREN STEFANUIK JEN BETKE Prize: Ultra-Link ESTERHAZY
Prize: Two Night Prize: 850 Gift Smart WiFi Video -
_ stayina oL AN eURG Doorbell DOREEN JURKOVIC p,; *R1E0 . MARIAN KERRMAN
Kitchenette Suite CHICKEN CHEF FROM: Prize: $50 Gift Card Certificate Prize: $50
FROM: MOTEL 6 THE WIRELESS AGE FROM: TJ’S PIZZA FROM: DENRAY TIRE Gift Certificate
FROM: YOUR DOLLAR STORE
WITH MORE - MOOSOMIN
ADAM REES TRAVIS FELSING CLINT BARB WARK KARMEN DAVIDSON  VICKI ARMSTRONG ALANA WEBB
Prize:c S 130 Gift Prize: $100 HOLLINGSHED Prize: Bistro Set Prize: Duffle Bag Prize: Elle Pendant Pri(z:e:t$‘%0(.)t Gift
art Gift Certificate Prize: $50 Gift FROM: HOME _(; FROM: KASSIE'S ertincate
OM: SS X ! PR 25 Kari's Kloset G
MOWAVMENNS oy pecencine | Comee  URAT SN e

KULLBERG'S FURNITURE

FROM: ERIN’S L.D.A.

S.
FROM: KARI'S KLOSET

a8

LYLA SMART ; :
Prize: Frigidaire MAGGIE MANNLE PAT ZENTNER KATHRYN FOUILLARD RAY HEMMING MARLENE TARR DWIGHT DONNA BECKER PERRY HOLLOWAY
0-Piece Stainless  Prize: $125 Value  Prize: Milwaukee Prize: $100 Prize: HILTI Drill Set {donated to Moosomin Food Share] LINGELBACH SKYRA BECKER, ARAEROBSIAD |
Steel Cookware Set ~ Spa Manicure and Combo Tool Impact gift Certificate FROM: FLAMAN SALES Prize: $50 Gift Certificate Prize: Milwaukee SILVER BECKER Pl ;
FROM: PHARMASAVE Pedicure and Hammer Drill Kit  gom: {Ee's CARPET FROM: M-18 C t Tool & DALLY SEVERSON Prize: $100 Gift
FROM: FROM: : BERRY GOOD FARMS  (MYRON AND LANA WIESE) -18 Lompact oo _Prize: $100 Certificate
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Peter Nabholz Circle Skate Way a new
addition in Moosomin for the winter

On December 14, Moosomin Fire Chief Rob Hanson began flooding
for the Peter Nabholz Circle Skate Way in Moosomin. The skate way is
500 yards around Bradley Park and is open for public skating this winter.

PRE-OWNED INVENTORY

NEW YEAR & TRAVEL TRAILERS
2019 Grand Design Imagine 2250RK
N Ew o PTI M I s M | Slice, FOploce. » oo s sea e $34900
d 2019 Bulllzv Crossfire 1750RK s
A C 1 Dinette Slide .. ............... 22,500
We'll make 2021 a great camping season for you! A
Our RV prices INCLUDE freight, dealer PDI, Battery, Full Propane, Hoses, efc. 2(')193’ gj;ba'cilzﬁnki """""" SZE00
Und a Comp'efe PUrChGSer WQIk'drOUnC“ 2 Slides, Loaded . ............. $24,900
2013 Open Range 331BHS
2 Slides, Bunks, Out Kitchen . . . . . . $29,500
NO GST
2005 Cherokee 28A
2021 Kez)g?;ne 2021 Handyman Special 2 Slides, Bunks . . $8,750
Keystone
Bullet Bullet 261RBS | Prz::‘)i’:%‘ﬁm FIFTH WHEELS
. . " i . 2019 Avalanche 332MK
Crossﬁre qu::d”;»s/':rbtlcl::er e 5 Lite 34RIPR 3 Slides, Auto Level, Washer/dryer . $72,900
2730BH iuc’k',)aluminumgue = ) 3 slides. 20'||%Avu|an<i1he 3d75RD
Electric stabilizer wheels, bigger 15,000 = - =2 Loaded. -—"‘m,r. zcs) IGSe'?, Washer/dryer ......... $71,500
jacks, power tongue |25 BTU air conditioner, ] ; Power awning, | O - .
jack, larger 15,000 a2 e bigger 8 cf fridge. =he { ¥ power tongue jack, "= | | 3 20]§ Hideout 2,?9RLDS
IBTUlcir Conditioner. 32 975 Sleeps 6. DISIC e 1= electric - 2 Slides, Rear Living. . ... ....... $27,500
Sleeps 10! S 7 EEKLY* Weighs 5,801 Ibs.! oD $37 ,750 stabilizer jacks ~ DISCOUNTED $47 1900 2008 Sportsmen 41K Toy Hauler
Weighs 5,441 lbs.! OR ONLY S\)VL%ABYI;A‘&T‘ OAC OR ONLY $126 BI-WEEKLY* OR ONLY $159 BI-WEEKLY* 3 Slides, 12" Garage, Loft, Loaded . $34,900
WITH NO DO WITH NO DOWN PAYMENT OAC WITH NO DOWN PAYMENT! OAC 2004 Springdale 249BH
Handyman Special. . ............ $7,995
2021 2021 2002 Laredo 27RL
Forest River Forest River Flberglas‘s, Large Slide ... ....... $11,900
Rockwood Rockwood e $
Nice Condition. . ............... 6,900
R | (|| Ultra Lite Fifth Signature Ultra 1997 Coachmen 275RK
S e e =y Whee| 2898KS Lite 8291 RK No Slide, Rear Hitch. . .. ......... $8,995
2021 American Haul H 4 Slides, Separate Loaded, 3 slides, outside
Shepiert o oer NohtHawk 7 14 |1 350, i, fraploce MISCELLANEOUS
oor, g{)%ovfgllamedvuﬁgﬂqy Jamp door w/extension, Outdoor Kitchen, i thermopane windows, 2017 Yamaha Golf Cars
el vtk S ™ | | Freloce Themapne s g 500051 o Fuel jected, Fold w/hield. . ....$5,995
. . Windows, 15,000 piscountep conditioner, 2nd air 2009 Ski-doo Adren
srgs;;é CAEH)LSL\FX; PRICE $8,é95 BlUdircond, o v 3553%%13, conditioner vith heat, Wiap Kit, Mofor Re-don$5,395
’ oNLY 585 BI-WEEKLY, LED bedroom TV QR Oy 3 o AYENG: OAC LED bedroom TV~ OR ONLY $218 BI-WEEKLY*
DOWN PAYMENT. OAC ! WITH NO DOWN PAYMENTI OAC

ALL PAYMENTS ARE PLUS TAXES

I e WWW.CARLYLERY,COM 2w

e

= RICK SCHRIENER 306-577-8623 RON MACK 306-577-1548 SANDRA MITCHELL 306-577-8813 WINTER HOURS

COMPARE If you would like to come in and view an RV or any other item, we are still practicing social distancing. Our parts & service M°8""3i‘57 ) Fggo‘)’
ou R pRICES! shop is open and taking bookings for all your SGI RV repairs as well as ATV, Motorcycle, Boat, & Golf Car service needs! CLOSED éATUR;JA%&SUNDAY
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Rocanville cross- country trails are open this winter

BY Ros PauL
LocAL JOURNALISM INITIATIVE REPORTER

Winter has arrived and with it comes snow and al-
though this holiday season won’t be full of festivities like
in a normal year, there are still activities for people to take
advantage of with their families.

The Rocanville Cross-Country Ski Club has been around
for decades and it’s gearing up for another ski season by
prepping the trails, it's a popular spot for those who loves
the outdoors and has been called a hidden gem.

“We started out as a group clearing trails,” said Mc-
Farlane. “It actually started in 1991 as a group clearing
trails and over time, I guess I was prominent in setting
up a non-profit corporation, so there’s Rocanville Cross-
Country Ski Club Inc.

“We Kave memberships, we're registered through Sask
Ski and our insurance coverage is all covered through
them, so we pay $15 a member towards Sask Ski and that
provides us liability insurance.

“We're also eligible for grants through Sask Ski based
on memberships. Probably the most members we've ever
had was about three or four years ago when snow condi-
tions were really good and we got up to about 120 mem-
bers.

“We have a sign-in book on a volunteer basis and nor-
mally it's $5 to go on the trail and it's another $5 if you
want to rent ecﬁlpment—we ve got a lot of our equip-
ment from Fresh Air Experience. But three or four years
ago there was about 1,200 people that had signed in the
book.

“There’s a little box at the front of the club house where
you pay and sign-in so we can keep track of how man
people are using the trails. There’s lots of routes throug
the trails and if you do the entire thing it’s about nine ki-
lometres.

“It’s mostly people from the local area, lots of people
from Moosomin and Rocanville. It's primarily people
from our region that come out. Even last year with poorer
weather conditions, we had 70 memberships and a little
over 500 people that signed into our book.”

With tf\e Covid-19 pandemic impacting everything
these days, McFarlane says the ski club has taken the
proper precautions to ensure the safety of everybody who
wants to use their trails this winter.

“Originally we said no more than four people in the
club house at a time because that's where all the rental
equipment is,” he said. “As a result of recent announce-
ments, we've said only one family at a time to keep it to
one bubble at a time.

“With rental skis and equipment people used to bring
them back into the club house to put them back, but now
we're just going to have a ski return outside the club
house and they will stay there overnight. For boot re-
turn, we have another box that will be inside and Dennis
Hack—who lives across the road—is going to come spray
the boots every morning and put them back in their place.

INVENTORY
& CLEARANCE

- ONNOWFORALIMITEDTIME —

Over-the-Range
Microwave
15521654 / JVMZ165SMSS

$598

Stainless
Steel Tub
Dishwasher
15563284 / GETA3ZSSMSS.

| save s BEE
3748

Range
15563024 1 JCB630SKSS

$1298

20.9 Cu. Ft.
Bottom Freezer
Fridge

15519566 / GDE21DSKSS

3635 VICTORIA AVENUE « BRANDON, MB
204-727-4444

TOLL FREE:
1-800-267-4441
LOCALLY OWNED & OPERATED _

TO SATURDAY 10 A.M. - 6 P.M.
CLOSED: SUNDAYS

34TH STREET)

Visit Plain & Valley
online at
www.plainandvalley.com

The Rocanville cross-country ski trails are located just south of Rocanville and a mile west of

Highway 8.

If we }g10t a good snow and it was really busy then I think
we’d have to do it more often so we’d come twice a day
to spray.”

Without many recreation options right now, McFarlane
thinks the Rocanville cross-country ski trails are perfect
for those looking for a Covid-19 safe way of getting out-

side and exercising.

“The activity itself should be really conducive to our
Covid environment right now,” he said. “You get to be
out in the fresh air and you're doing your own thing.
Cross-country skiing is a little bit like riding a bike, the
person you're with is either going too fast or too slow.”

SaskTel 6 Hour Data Pass

5

Unlimited
Canada-wide

acé% ¢

ENTERPRISES

306.452.6309

7 Furniture & Electronics
27 RAILWAY AVE. REDVERS, SK

The price of peace & quiet...

The extra data you need,
when you need it.

AUTHORIZED DEALER




18

BY RoB PauL
LocAL JOURNALISM
INITIATIVE REPORTER

At their meeting in De-
cember, Esterhazy Town
Council applauded the
work that Eas been done
to set up an outdoor rink
and skating path in the
community. Both the rink
and skate path are now
open for public use.

“Councillor (Vern) Pe-
tracek came into the town
office with the idea,” said
Acting Administrator
Mike Thorley. “His idea
was to look at expanding
our outdoor recreation
with the regulations go-
ing on for indoors. He
said we should look into
opening up an additional
spot outdoors and we
said right away it was a
great plan.

“Then it expanded even
further to actually have a
skating path run’through
our regional park parking
lot and campground area.
We have i %ts in the re-
gional park too, so we're
excited about that. Tt
should be a really interest-
ing spot for people to go
for a skate to enjoy them-

Plain and Valley

In Esterhazy:

Outdoor skating rink and skating path open

. ,(/‘,'

The Town of Esterhazy has opened a skating path (left) and outdoor rink (right) for public use
this holiday season to provide residents with recreation options due to increased indoor restric-
tions as a result of the Covid-19 pandemic.

selves. We're also going
to have wood out there
because the campground

area has established fire
ﬁits, so hopefully we can
ave some fires out there

through the winter time.”
The council is excited
that residents will be able

to take advantage of the
outdoor fun in Esterhazy
this winter. Although the

January 2021

circumstances around
how the outdoor rink
and skating path came to
be were due to pandemic
restrictions, the council
thinks it could develop
into something that con-
tinues past this year.

“It's a huge positive,”
said Thorley. “There’s so
many other communi-

ties embracing expand-
ing outside recreation be-
cause you can do a little
bit more with the regula-
tions. It will also allow
us to close our rink down
over the holidays and
know that people have
another outlet.

“We have great cross
country ski trails that the
club will organize, we
have the sliding hill that
comes through our valley,
and we have the walking
trail through the valley.
We need to encourage
people to do things and
this is an encouragement
to come out and skate or
wander around through
the area too. I think what
it will be is a growth for
many communities, this
was a negative that has
turned into a positive.”

Manitoba beginning to roll out vaccination plan

BY RoB PauL

LocAL JOURNALISM

INITIATIVE REPORTER
To protect vulnerable
Manitobans who are at
greatest risk from Co-
vid-19, Manitoba  will
launch a 28-day campaign

THE WORLD

PEC

to immunize all eligible
personal care home (PCH)
residents in 135 sites across
the province with the first
dose of the vaccine, Pre-
mier Brian Pallister an-
nounced the week of Jan. 4.

“This is the next cru-

cial phase in our plan to
protect Manitobans from
Covid-19,” said Pallister.
“We have built a plan to
immunize some of our
most vulnerable people as
(ﬁnckly as possible, now

at we can bring the vac-

tator

FULL-TIME EMPLOYMENT OPPORTUNITY

ADVERTISING SALES
PROFESSIONAL

We are looking for a professional person who would enjoy dealing with and
contacting the newspaper's customers on a daily basis The World-Spectator is a
growing company with a large customer base. The successful applicant for this
position would be spending their time contacting advertisers each day to notify
them about advertising opportunities in the World-Spectator, our regional newspa-

per, Plain and Valley and online advertising opportunities.

Both newspapers publish a number of special sections throughout the year,
and this position entails notifying advertisers about those special sections and
co-ordinating those sections.

As well, the successful applicant would be helping customers with any questions
they may have about advertising in the World-Spectator and the Plain and Valley,
and assisting customers with their advertising needs. This includes taking phone
calls, preparing price quotations, providing advice on what would work best for a
customer, and sitting down with customers face to face to talk about what they
need and what would work for them.

Maintaining ongoing relationships with customers is key. Qualifications: The
successful applicant for this position must be professional, outgoing, and good
with people. Strong organizational skills are key. No former experience in sales is

needed.

The World-Spectator offers competitive wages and a benefits package.

Please send a resume to kevin@world-spectator.com
Box 250, Moosomin, SK  S0G 3NO

cine to them safely. By
early March, every eligible
resident will have received
both doses and the fullest
protection we can provide
against this virus.”

The PCH immuniza-
tion campaign began on
Monday, Jan. 11. Over the
week, focused immuniza-
tion teams (FITs) will visit
seven locations in eve
regional health authority
across the province.

They will immunize an
estimated 1,157 people at
Boyne Lodge, Carman,
Southern  Health-Santé
Sud, Charleswood Care
Centre, Winnipeg Re-
gional Health Authority,
Hillcrest Place, Brandon,
Prairie Mountain Health,

Oakview Place, Winnipeg
Regional Health Authority,
St. Paul’s Residence, The
Pas, Northern Health Re-
gion, Tudor House, Selkirk,
Interlake Eastern Regional
Health Authority, Tuxedo
Villa, and Winnipeg Re-
gional Health Authority.
As announced in De-
cember, the prioritization
of PCHs uses an evidence-
based approach to measure
the vulnerability of the
site, based on the num-
ber of residents as well as
the percentage of shared
beds. Within each regional
health authority, the local
FIT will prioritize facilities
for immunization based on
these criteria. The FITs will
follow all protocols for per-

o

HDD RIGS AVAILABLE
FROM
9000lbs.
to
100,0001bs.

Water Truck supplied
with all Bore Units

CARNDUFF

e

14,
COMPLYWORKS

CALL TO BOOK
YOUR NEXT BORE

Office:

306-482-5240

SUSAN@CHDD.CA

Licensed Plumbers & Gas Fitters
Heating & Air Conditioning
171-7th Ave. N. - Virden, MB

204-748-1788

info@pphmb.com

s

sonal protective equipment
while on-site.

The province has devel-
oped a week-by-week plan
to immunize an estimated
9,834 people living in PCHs
across the province. They
will receive their first dose
of vaccine within 28 days
of the campaign launch,
as long as the vaccine con-
tinues to be delivered to
Manitoba by the federal
government as expected.
The schedule will then be
immediately repeated to
provide the second dose to
all PCH residents. Immuni-
zations are expected to use
the Moderna and Pfizer
vaccines.

Next week, the immu-
nization schedule for all
remaining PCHs will be
released. It will reflect any
lessons learned from the
first week of immuniza-
tions and significantly
expand the number of im-
munizations scheduled on
a weekly basis.

All eligible residents and
personal care homes will
be included in the cam-
paign if they consent to be
immunized. The vaccine
will be offered at all sites,
regardless of whether the
PCH has had an outbreak,
is having an outbreak or
has never had an outbreak
of Covid-19. Individuals in
personal care homes will
be offered the vaccine even
if they have previously
tested positive for Co-
vid-19, as long as they do
not have any other medi-
cal conditions that would
exclude them from immu-
nization.

Continued on Page 20 v

See all issues
of Plain & Valley
online any time at
Y.
plainandvalley
.com
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2020 was a year of challenges for the Ag industry

BY RoB PauL
LocAL JOURNALISM INITIATIVE REPORTER

There are plenty of uncontrollable factors those in the
Ag industry must deal with every year, from weather to
unpredictable market trends. This year brought more than
anybody could have expected with the Covid-19 pandemic
hitting Canada in Marcfn.

APAS VP Ian Boxall says the pandemic’s impact on the
Saskatchewan Ag industry was yet another roadblock in a
year full of them.

“I think 2020 has had lots of challenges for the Ag in-
dustry,” said Boxall. “I think as we start every year—let’s
go back to January 2020—we saw some market disruption
early on in the new year with some trade issues that Can-
ada was having. We also saw some transportation issues,
like we always see in the winter in this country.

“As things progressed into the spring and Covid came
in, I think there was quite a bit of uncertainty on the on-
set of Covid around access to inputs to get the crop in the
ground. As it warmed up and farmers got out into the field,
I think many had a very tough start to the year this year.

“There was a lot of crop left out after the wet fall of 2019
s0 it was pretty tough to start in the spring—with that crop
being left out there, there was also a lot of money left out in
the fields still. I think we saw some producers have some
cashflow issues because of that. .

“When you have all that money tied up and sitting out
in the ﬁelg and you haven’t beer}i able t([; harvest it,gthat APAS VP lan Boxall.
leads to producers in the province having some cashflow

RarmESERVICES
CORRIGrainfSysteEms
tolpnovide]
WesteellGrainiBins!

To large flat bottom bins

Contact any of our locations today!
204.748.1122 | redferns.ca

Chris Roche - Southeast SK - 306-533-8499
Blaine Krahn - Manitoba - 431-338-0113

issues—which is expected when you have that much crop
left out. I think the growing season went very well, people
got the crop in and there were some dry areas, but I think
most of the province ended up with some pretty average
crop.”

A}sjlthough grain producers didn’t go unscathed, Boxall
thinks the effect Covid-19 has had on the livestock sector
has been major and will likely have a lasting impact as
Canada comes through the pandemic.

“It definitely had a huge impact on the livestock sector,”
he said. “We saw huge issues within the supply chain for
livestock with slaughtering plants and processing plants
for beef and pigs. They were really hit hard with Covid, it
didn’t so much hit the grain side, but I know the livestock
sector was really hurt here.

“They were hit really hard and I think they still might be
feeling some of that, even now. It has affected their bottom
line, that's for sure. I think probably horticulture and live-
stock are the two sectors probably Kit hardest in Saskatch-
ewan and Canada because of Covid.”

Something Boxall is hopeful for as 2021 is set to begin is
increased help for the Ag industry through more flexible
support programs. With the impact Covid-19 has had on
the sector and agriculture being the backbone of Canada,
he thinks both the provincial and federal government need
to make aiding producers a priority.

“I think the grain sector had a pretty good year,” he said.
“We didn’t see huge yields, but I think we saw some pretty
average yields across the province. Let’s hope that this vac-
cine gets rolled out and we don’t have any supply chain
issues in the livestock sector in 2021.

“As a producer and someone involved in Ag policy, I'm
curious to see what the province is going to say on the
whole BRM and AgriStability shortly, I thought it would
announced by now, but maybe it won’t be until the New
Year.

“I'm interested to see what happens with that and what
the federal government has proposed with it being retro-
active to 2020, I hope there’s some support there for the
livestock producers that have been hit so hard.”

As the Covid-19 vaccine begins to be accessible to the
general public, Boxall sees agriculture as the key sector that
will help get Canada back on track after the pandemic.

“The federal government has put some new money on
the table in AgriStability,” he said. “We're waiting to see
if the provinces will sign on to that, that will help some
producers. Is AgriStability the appropriate BRM program?
I think lots of people would argue not.

“I think it could be rejigged for the 2023 framework, that
would be a more implementable and adaptable program.
It would adapt a little more to some of the circumstances
we've seen over the last framework. We saw some major
trade issues and some erosion in some markets where it's
still been trigger payments.

“With some of that, I'm hoping that maybe some new
programs are written for the 2023 framework that would
work better. But in saying that, I think agriculture in this
province and this country will be a driving factor to get the
economy back on track once we do have Covid in check.

“There’s always positives and I think that’s one pro-
ducers should be proud of and I think governments, both
provincially and federally, will be looking at agriculture to
drive us out of this downturn we're seeing.”

DUGOUT
EXCAVATION

DURATION VARIES
120 x 60 x 14 ft Dugout....... $2,000
160 x 60 x 14 ft Dugout ... $2,950
180 x 60 x 14 ft Dugout ... $3,450
200 x 60 x 14 ft Dugout ....... $3,950

365 x 60 x 14 ft Dugout ... $8,200

Taxes and frost ripping extra.
Some conditions apply.

For more information call

306-434-9789

Saskatchewan Government Grants available!
For more information visit:
https://farmgrants.ca/farm-business-funding-finder
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A wrap of the decade that was 2020 (July to December)

w Continued from page 9

Some news was mixed or pointed to un-
certain outcomes. For instance, although
global economic output recovered swiftly
after the first shock caused by the pan-
demic, it had lost momentum shortly after.

The 2019 FCC Farmland Values Report
published in April had shown a decline in
farmland’s affordability—2019’s growth
in farm income hadn’t kept pace with the
growth in land values. While the first six
months of 2020 didn’t reveal much impact
from COVID-19 on land values, the second
half may. The low and falling commodity
prices we saw during the early months of
the pandemic may have weakened farm-
land demand between January and June.
But higher prices and crop revenues in
the second half, along with the low inter-
est rates COVID-19 has produced, should
increase demand for the rest of the year.

October

Sure enough, the good news of the sum-
mer waned in October when, as expect-
ed, COVID-19 cases gained momentum.
While the ag and food supply chains had
proven remarkably resilient in the first
nine months, we started to again watch
some of the most critical trends and fac-
tors to understand their re-emerging im-
pacts on those chains:

Changes to both production and con-
sumption of animal proteins

Measures implemented in packing
plants to control the spread of COVID

The macroeconomy, including GDP and
unemployment

Analysis conducted this month showed
the year’s growth in Canadian ag and food
exports between January and September
had done little to alleviate concerns about
the effectiveness of CETA, Canada’s trade
agreement with the EU. Those concerns
still exist. Instead, our exports’ gains had
been largely attributed to challenging EU
weather, biodiesel demand and a weaker
CAD compared to the Euro—not the trade
agreement.

But there was still good news. Western
Canadian grain harvest was exceptionally
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Above: % change in CAD exchange rates since January 1 shows
growing strength against USD; declines against the Euro.

quick this year, leading to strong producer
deliveries to meet robust demand. Simul-
taneously, the USDA’s quarterly grain
stocks report lowered stock estimates for
corn, soybeans and wheat, pushing fu-
tures prices up again. U.S. hog prices were
strong in October, with oLatimism growing
around U.S. exports to China.

And the business sentiment that was
strong in January, but that had fallen
dramatically since showed improvement
(Figure 3). In October, it was still negative
but climbing.

November

The month ushered in a hugely antici-
pated U.S. presidential election tKat read
a lot like a high schooler’s play about
treason, corruption, and U.S. pluck. Now
in the middle of December, we're still not
sure how its results will play out for Cana-
dian agriculture, food manufacturers and
agri-business in the years ahead. Trade

relations, especially with China, are argu-
ably the #1 issue to watch with a new U.S.
administration.

November’s other major trade news
was also significant for Canadian export-
ers. First, fifteen Asia-Pacific economies
signed the Regional Comprehensive
Economic Partnership. The deal ensures
greater competition from Australia for
Canada’s beef and grains exports once it
comes into effect. On the upside, Canada
and the United Kingdom reached an inter-
im post-Brexit trade agreement. Extend-
ing the terms of CETA, 98% of Canadian
products exported to the UK will remain
tariff free.

Finally, the ag sector was spared some of
the worst business outcomes of COVID-19
during the fall months. For one thing,
Canada’s backlog of fed cattle was down
by roughly 50,000 head between June and
October, boosted by an even faster decline
in the U.S. And new StatsCan/AAFC pric-

ing forecasted revenues for some of the
largest grains and oilseeds crops in 2020
to increase year over year by almost two
billion dollars — a rather astonishing 7.5%
gain.

December

Local and global supply chains were
both robust and fragile this year. For ex-
ample, the strength in demand from Chi-
na and production concerns in Europe, the
Black Sea region and South America led
to higher grain, oilseed and pulse prices.
Canola futures neared $600 per tonne in
mid-December, a sharp contrast from the
2020 low of $446 recorded in February.
U.S. soybean futures flirted with US$12
per bushel at the beginning of the month,
quite different than the US$8.22 recorded
in mid-March. U.S. corn futures at the
beginning of the month were 30% higher
than in April. Cattle prices remain below
their 5-year average, but hog prices have
rebounded from the summer lows.

Most of these economic signals point to
a recovery. But although we’re ending an
incredibly difficult year, we're not through
the challenges that shaped so much of it.
Three forces — the geopolitical tensions,
negative weather events induced by cli-
mate change and the deadly global virus
— that exposed risks for agri-food supply
chains in 2020 will return in 2021. We'll
dig into these three in our first two posts
in January.

So, as vaccine approvals climb glob-
ally amid strengthening hope for eased
lockdowns, we’d like to take a moment to
acknowledge Canadian ag, food and agri-
business. We've survived, and some have
thrived in, a year of devastating losses, un-
mitigated uncertainty, and a persistently
murky vision of the horizon ahead. That
success is due to nothing other than the
strength and resilience of the industries
we at Farm Credit Canada serve. To all, a
Merry Christmas and a happy New Year.

Martha is a Research Specialist with a focus
on economic performance and success factors
for agricultural producers and agri-businesses.

Manitoba beginning to roll out vaccination plan

makers for immunization.
Individuals working at
these facilities will con-
tinue to be immunized
at the RBC Convention
Centre super site with the
Pfizer vaccine, to preserve
the more limited supply of
Moderna.

w Continued from Page 18

The province has been
working with the long-
term care sector to prepare
for the campaign since
the middle of December.
When required, this in-
cludes seeking consent
from alternate decision
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With the limited supply
of the Covid-19 vaccine,
Manitoba has set criteria
for those eligible to be im-
munized at this time. Only
individuals who meet the
criteria of the eligibility list
are able to call and make
an appointment for immu-
nization.

Eligibility criteria cur-
rently include health-care
workers whose work in-
volves direct contact with
patients and who meet at
least one of the following
criteria: Work in critical
care units (intensive care
units only, no age restric-
tions), work in long-term
care facilities (born on or
before December 31, 1975),
work in acute care facilities
(born on or before Decem-
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ber 31, 1975), assigned to
a Covid-19 immunization
clinic or designated Co-
vid-19 testing site (no age
restrictions), work in a lab-
oratory handling Covid-19
specimen’s (no age restric-
tions and may include
some individuals who do
not have direct contact
with patients, based on
their role), work on a des-
ignated Covid-19 hospital
ward (no age restrictions),
and work in provincial or
federal correctional facili-
ties (no age restrictions).
The Manitoba govern-
ment will use daily Co-
vid-19 vaccine bulletins to
inform health-care work-
ers and other Manitobans
when they become eligible
to be immunized, based

on vaccine supply.

Manitoba is taking a
measured approach  to
provide vaccinations
quickly and safely to des-
ignated priority popula-
tions, based on medical
advice from provincial
public health officials and
the National Advisory
Committee on Immuniza-
tion. The key limiting fac-
tor now is vaccine supply
acquired by the federal
government, as supplies
are expected to be limited
until April 2021 across
Canada.

During the month of
January, Manitoba expects
to be provided enough
vaccine to provide ap-
proximately 10,000 im-
munizations per week. To

support more residents of
Manitoba who will need
to book an immunization
appointment in the com-
ing months, a new online
system will be launched in
early 2021.

To date, Manitoba has
received a total of 22,230
doses of the Pfizer vaccine,
as of Thursday morning
6,026 residents of Mani-
toba had received a first
dose immunization—302
people have received their
second dose. Manitoba ex-
pects approximately two
per cent of its population
to be vaccinated by the
end of January and four
per cent by the end of Feb-
ruary.
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The Wapella Memorial Arena is a natural ice arena. Money from the Community Rink Affordability Grant
will be used for general operating costs such as salaries, utilities and facility maintenance.

Sask Community Rink Affordability Grant program returns

By VICTOR VAN DER MERWE
LOCAL JOURNALISM
INITIATIVE REPORTER

Saskatchewan’s pro-
vincial ~government has
brought back the Com-
munity Rink Affordabil-
EIEK Grant program (CRAG).

e announcement by the
Government of Saskatch-
ewan fulfills a platform
promise by the Saskatch-
ewan Party during the 2020
provincial election to com-
munities around the prov-
ince, to provide funding for
community-owned indoor
skating and curling rinks.

“In reinstating the Com-
munity Rink Affordabil-
ity Grant, we are helping
communities keep ice rinks
accessible and affordable
across Saskatchewan. We
are ensuring that when
rinks and the activities
held at them are safely re-
opened, they can continue
to support the health and
wellness of communities
and contribute to local resi-
dent’s quality of life,” said
Parks, Culture and Sport
Minister Laura Ross.

The program will pro-
vide $2,500 per year per in-
door ice surface. This aims
to help cover the costs of
operating rinks in villages,
towns and cities. First Na-
tions, schools, and non-
profits are all eligible and
encouraged to register for
the grant. Like before, the
grant may be used to offset
the cost of rink operations
and minor capital upgrades,
but this year the grant can

also be used to outfit the fa-
cility with Covid-19 related
expenditures. It is expected
that more than 600 ice sur-
faces in nearly 400 commu-
nities will be eligible to re-
ceive this support.

“We are grateful to the
Government of Saskatch-
ewan for recognizing the es-
calating costs communities
are facing in order to oper-
ate and maintain their rinks.
These facilities are integral
to the vitality and wellbe-
ing of our communities,
with this funding coming at
a time when that has never
been more necessary,” said
Saskatchewan Parks and
Recreation Association
President T] Biemans.

Redvers

Alicia Stewart who serves
as Recreation Director for
the town of Redvers feels
this grant will absolutely
help in these times.

“All small rinks appreci-
ate that. To hear that they
are bringinlgl it back is nice.
It is not a huge amount of
money, but every little bit
helps towards everything
we have to do,” said Stew-
art.

In its previous incarna-
tion the application process
was simple.

“It was a quick applica-
tion process where you told
them how many ice surfaces
you have and basically that
was it,” said Stewart.

Redvers has two indoor
ice surfaces that could qual-

ify them for $5,000.

“When they had it before,
we would usually put a lot
of it towards putting the ice
in. This year I am not sure, I
will have to see what is eli-
gible, but it will get used for
something,” said Stewart.

In a year that saw regular
revenue streams for the ice
surfaces impacted by Cov-
id-19 regulations, the mon-
ey will come in handy. The
grant can also be used alle-
viate cost like power bills.

“We were allowed to use
it for our power bills. That
is the biggest expense, be-
cause if you turn the plant
on, the bills skyrocketso
that is what we will be us-
ing it for,” said Stewart.

Getting the ice surfaces
ready sometimes reaches up
to $7,000, the $5,000.

“With the paint and ev-
erything you need it is
around $7,000. So, it won't
cover it, but every little bit
helps. It has always been
great in the past and this
year it will help a little
more,” said Stewart.

Moosomin

In Moosomin, Rec direc-
tor Mike Schwean remem-
bers when the program was
introduced in the past.

“They used to do that
about five or six years ago,
and they ran it for two,
maybe tgree years. A grant
like this is always appreci-
ated,” said Schwean.

The winter power bill can
be enormous, so a grant like

this will have its use.

“It certainly helps our
cost. At our communiplex
our power and energy costs
are usually high so this type
of thing certainly helps out
especially in a Covid-19
year,” said Schwean.

Moosomin having both
a skating rink and curling
rink, will be eligible for
$5,000.

“That will probably be
used to offset the power
bill. Our power bill can
easily reacIE up to $10,000
a month. It depends on the
month, but it is expensive,”
said Schwean.

Rocanville

The town of Rocanville,
only has the one indoor ice
surface, that might qualify
for the grant.

“We only have the one
indoor surface. The curling
rink could potentially bene-
fit from this. It is not operat-
ing right now, but this may
help é‘le curling rink,” said
Rec Director Andrea Logan.

The town still needs to ap-
ply for the grant, but there
are a few ideas of where to
use the money.

“Right now I think it will
probably just be used to op-
erations, because this has
been a weird year where
have not had many rentals
coming in as we normally
would,” said Logan.

There is a chance that this
grant might help get the
curling rink open, but the
decision needs to be made

Strong future seen

for potash in area

v Continued from page 11

It's one of the strongest supply
chains I've worked with in my ca-
reer in Canada. All my mining career
has been in Canada, and I've worked
in a few different places. The supply
chain is a massive advantage for us.

Having the universities in Regina
and in Saskatoon are a huge advan-
tage to have access to those gradu-
ates in all the different skillsets—
that’s a huge advantage.

The people who run our opera-
tions, and the SUﬁpliers and ser-
vice providers who keep us go-
ing—those are the big advantages
I see in Saskatchewan—those two
aspects.

Are there other ones? Yes, but
I'd say from the standpoint of dis-
advantage, it would be great if we
were closer to the ocean—either
ocean—because we have to rail it
across the country to get to a port
to ship it to our overseas custom-
ers—South America, Asia. It would
be nice if we were closer to the wa-
ter, but we’re not. We’re really re-
liant on CN and CP to deliver our
product to the ports.

We're always monitoring both
federally and provincially the
regulations and taxation issues. To

be honest with you, it can become
challenging for us potentially. But
we're always talking to the govern-
ment and we're always interacting
with those key stakeholders to re-
mind them that we have to remain
competitive because we’re compet-
ing against the Russians and the
Belarussians and some smaller or-
ganizations around the world. But
our biggest competition really are
the Russians and the Belarussians.

How is Saskatchewan posi-
tioned to compete right now?

We're in pretty good shape. They
have some advantages from their
cost structure. The ruble in Russia
has devalued quite a bit, so that’s
an advantage for them. They're
not under the same regulatory re-
gime structure that we are in West-
ern Europe and North America,
whether it’s environmental regula-
tions or taxation. But we manage
our way through those things. We
have a good relationship with the
government here in Saskatchewan
and we maintain an open dialogue
with them.

We're a company that exists par-
tially to make profits and sure we’d
love to have lower taxes, but at the

same time we’re part of the com-
munity so we understand we have
to bear our portion of taxation.

I think what helps us to compete
against the Russians and Belarus is
really our skillset with the people
we have here in Saskatchewan and
innovation and a drive to be the
best, most efficient mining opera-
tions in the world.

We deal with some of those other
issues I talked about. Does it make
it challenging? Is it maybe a dis-
advantage for us? I don’t know if
I'd would want to call it a disad-
vantage, but we have to work hard
to make sure that we can compete.
And we are competing. A lot of it is
due to the efforts that our folks put
in to help keep us competitive.

People sometimes underestimate
the value of having universities in
your area. For us as employers it’s
great to have access to those people
from the universities. They drive a
lot of the innovation that goes on
within our business and that’s crit-
ical.

We have to always be innovat-
ing, we have to always be looking
at ways to drive our cost down.

That's just critical for us to main-
tain competitiveness.

by the rink board.

“If it is decided that this
will help the curling to be
opened, then that is what it
will be used for,” said Lo-
gan.

As of now, the money
will likely go towards op-
erations.

Wapella

Wapella just has one rink
in town, and it is a little dif-
ferent from the other com-
munity rinks in the area.

“We just have the one. We
don’t have a curling rink,
just the rink,” said Tammy
Skiba, administrator for the
town of Wapella.

This makes the town of
Wapella eligible for $2,500
from the grant to help with
operation costs.

“Right now it will prob-
ably go to help general op-
erations. It is hard to say,
with Covid-19,” said Skiba.

Wapella’s rink is a natural
ice rink.

“We have natural ice. Ba-
sically it is a dirt floor rink
and then what we do in the
fall is we start to level it
off and then flood it with a
hose,” said Skiba.

The building or shell that
the rink sits in is not insu-
lated so it stays cold as long
as the weather co-operates.

“We still have power out
there in terms of lights so,
we do have extra bills and
a care taker and other gen-
eral expenses once winter
comes,” said Skiba.

Esterhazy

In the town of Esterhazy,
Brenda Redman who serves
as the town'’s rec director is
also excited to apply for this
grant.

“Esterhazy will be ap-
Elying for this grant to

elp cover the operational
expenses of both the Dana
Antal Arena and The Es-
terhazy Curling Rink,” said
Redman.

With two indoor ice ar-
eas, the town will be eligible
for $5,000 from the grant.
This will help during a time
when indoor rink activities
have been severely restrict-

ed.

“It will definitely go to-
wards the rink, but I will
have to see what we want
to do with it,” said Redman.

Wawota

Joel Carpenter who is
president of the rink board
in Wawota feels this grant
will help with the power
bill.

“We paid our power bill
for last month and it was
$4,000. So, this is much ap-
EreciatecL Every little bit

elps this year for sure.
There are a lot of expenses
when it comes to the rink,”
said Carpenter.

Wawota is eligible for
$5,000 since they also have a
curling rink in town.

Applications will be ac-
cepted until March 12, 2021.
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Asessippi Ski

BY RoB PauL
LoCAL JOURNALISM
INITIATIVE REPORTER

There aren’t many op-
tions for fun this winter
with heightened Covid-19
protocols in place until at
least mid-January. One op-
tion to take advantage of
over the winter is the Ases-
sippi Ski Area and Resort
just north of Russell, Mani-
toba.

Asessippi will be open
to the public after imple-
menting health and safety
protocol and  spending
the last few months mak-
ing changes to ensure the
safety of those looking to
have a good time out in
the snow. The resort has 26
runs, three lifts, and two
terrain parks for skiing
and snowboarding as well
as a downhill snow tubing
park.

With the hope of pro-
viding people with a get-
away from the pandemic
in a safe manner, Asessippi
Assistant GM Shannon
Johnston says the resort
staff focussed on meeting
all protocols and opening
in time for the Christmas
holidays.

“We opened the Satur-
day morning of December
19,” said Johnston. “Obvi-
ously with public health
orders in place with an
emphasis on everyone’s
safety and security, we're
following a lot of different
protocols and guidelines.
Basically everyone needs
to know that face coverings
are required in all lift-lines,
loading and unloading
chairs, and in the building
when they’re allowed in
the building. We're going
with, if you arrive together
then you can ride together
on the chair lifts. If we have
single riders, we’re not go-
ing to force them to ride
with others, they can ride
up on their own.

“Currently the build-
ing—the lodge itself—is
only open for people to
use the washrooms, to ac-
cess the seasonal lockers
or a day locker, to get their
lift tickets, and to get rent-
als—as well as to pick up
takeout. We do have our
gift store open in its own
area with its own entrance
way with essential items.
We’ve also moved online
as much as we possibly can
for this year, so we have
online apps and stores to
purchase the food to pick
up and we're encouraging
Eeople to eat in their ve-

icles, for now.

“We'll also be doing on-
line orders for tickets and
rentals—we’re going to
pre-set everybody’s rent-
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Resort open for the

Manitoba’s Asessippi Ski Area and Resort is open with Covid-19 protocols in place.

als so they’re going to be
designated a time slot or
they can pick a time slot for
arrival. That's just to mini-
mize the numbers in rent-
als to make it as smooth
and as quick in and out as
possible. With tickets as
well, we've built a bunch
of self-serve kiosks—there
will be some inside and
some outside—and upon
ordering online, they’ll re-
ceive an e-mail confirma-
tion that has a barcode and
they can use that any of the
kiosks to scan and it will
print their day ticket.

“For season pass hold-
ers, we have a little bit of
different protocol for them.
We've been communicat-
ing with them just to make
sure they're filling out the
online waiver first and
uploading a photo instead
of having people do it on
site. We're just asking that
they scan their seasons
lpq)ass daily when they're

ere, partly we're doing it
for contact tracing—that’s
not something we have
to do but we're trying to
do our part—as well as to
keep track of our numbers.
We are requiring everyone
right now to sign in—sea-
son pass holders are going
to have to contact us before
arrival to let us know that
they’re coming, as well as
the online sales. We're go-
ing to monitor numbers,
we just don’t want to have
too many people out here
that we can’t handle the
crowds.”

Asessippi Ski Resort in Manitoba opened to
the public December 19 with new Covid-19
protocols in place.

It's been tireless work
for Johnston and the resort
staff preparing to open this
winter. One of the biggest
pieces of becoming as safe
as possible was making
the transition to relying on
online sales for food and
rentals rather than having
unnecessary human inter-
action.

“We’ve put hours and
hours into rebuilding all

of our policy, procedures,
and protocols,” she said.
“Our staff are doing daily
screenings, we’'ve got in-
creased sanitization and
logs, we’ve bought a lot
of equipment and we've
moved as much as we pos-
sibly can online. Moving
online has been good be-
cause we've always wanted
to do it and this just forced
us to move that timeline up

a little bit quicker.

“We've had to revamp
entire departments and our
staff has just been incred-
ible. They're taking it and
running with it and they’re
excited, we're all excited
to be able to open. We're
happy we can get people
out to ski and snowboard
because there’s not a whole
lot going on and we can of-
fer sort of a break from the
everyday and give people
a little mental rest and al-
low them to enjoy some ex-
ercise—obviously at a big
distance.”

It’s been months of work
leading up to the opening,
but Johnston says they’ve
been lucky to have great
guidance and a large area
to help make a smooth
transition. Of course, noth-
ing has been predictable
during the pandemic so the
resort has multiple contin-
gency plans in place if they
need to make changes.

“I think 80 per cent of
what I've been doing since
I got back in August has
been working on the guide-
lines, moving the protocols
ahead, retraining, and com-
ing up with ideas on how
we're going to move for-
ward based on the health
orders and having many
contingency plans based
on how we're told we must
operate,” she said. “It's
been a lot of hours, there’s
probably been about nine
and 12 core staff that have
been working really hard
on that. We have the Can-

January 2021

winter

ada West Ski Areas Asso-
ciation that we work with
and they've been incred-
ible to work with, helping
us build guidelines—they
have national guidelines
for ski areas in the west so
we all have a template to
work with.

“Our public health in-
spector has also been fan-
tastic to work with, we’ve
been asking her questions
and seeing how certain
things can work. We're re-
ally lucky here, we have a
huge building—I think we
have over 30,000 square
feet—so there’s a lot of
room to maneuver and
make changes. The big-
gest thing that took the
most amount of time was
moving everything to on-
line and making it as easy
and simple as possible for
people, and it's ongoing.
We're still rushing around
trying to get stuff prepped
and done.”

AXkey part of the changes
at Asessippi is ensuring re-
sort goers are informed of
all the protocols. To help
with that, Johnston says
they’ll have more staff
around and will be speak-
ing with people as soon as
they arrive to the resort to
confirm they’re aware of
the new procedures and
protocols in place.

“We're going to be hav-
ing a lot more guest ser-
vices people on site trained
to greet people before they
even get out of their cars
in the parking lot to make
sure they’re aware of all
the protocols and pre-pur-
chased their passes and
to answer any questions,
to direct them, make sure
they know about face cov-
erings, and all that sort of
stuff,” she said. “I hope
we're communicating tﬁe
changes as best we can and
we're trying to make sure
that we're making it as safe
as possible by following all
the orders.

“We’ve put a continu-
ally changing document
up on the website as a sort
of ‘know before you go’
and we've recently posted
videos on our social me-
dia regarding the overall
information that they need
to know and more will be
coming out that will be
more specific too—'hey, so
you bought a ticket online?

Here’s how that works.”
We've sent e-mails to every
season pass holder to ex-
plain the new protocols to
them and we’ve had lots of
phone calls and given lots
of updates to make sure
everybody is as informed
as possible before com-
ing.”
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Governments of Canada and Manitoba to help
agri-processors and industry service providers

BY Ros PauL
LocAL JOURNALISM INITIATIVE REPORTER

The governments of Canada and Manitoba will be pro-
viding support to agri-processors and industry service pro-
viders to expand their market presence, federal Agriculture
and Agri-Food Minister Marie-Claude Bibeau and Manito-
ba Agriculture and Resource Development Minister Blaine
Pedersen announced last week.

Through the Canadian Agricultural Partnership Mar-
ket Development stream, the governments of Canada and
Manitoba will be providing up to $149,215 for 11 projects
to improve their marketing activities that increase innova-
tion and business capacity to expand or maintain existing
market presence.

“Through this investment, we are supporting a range of
agriculture and agri-food projects to grow farm and food-
processing businesses,” said Bibeau. “We continue to sup-
port farmers and food processors as they take advantage
of new market opportunities here and around the world
and respond to the challenges posed by the Covid-19 pan-
demic.”

“Manitoba’s small businesses have made many sacrific-
es to protect the health and safety of their employees and
all Manitobans throughout the Caviidae pandemic,” said
Pedersen. “This funding will help these businesses to be
innovative and increase their market presence helping our
economy recover.”

Danny’s Whole Hog, one of the funding recipients, began
more than 25 years ago with the designing and building
of its whole hog barbecues. Funding from the Market De-
velopment stream will help Danny’s Whole Hog Inc. create
frozen, ready-to-eat meats and meals that can be purchased
through its website at www.dannyswholehog.ca.

“By working together with the province and our local
community we were able to think outside the box to come
up with new initiatives such as our frozen meals and di-
rect delivery service,” said Danny Kleinsasser, owner of
Danny’s Whole Hog Inc. “The Covid-19 pandemic has been
hard on small businesses in Manitoba, so we appreciate the
support.”

Other approved recipients include:

The Little Red Barn Inc.

Elman’s Food Products Ltd.

10210077 Saskatchewan Ltd.

Buffalo Creek Mills (2017) Inc.
HealthiStraw Sales Corp.

Little Brown Jug Brewing Company Ltd.
Wolseley Kombucha Inc.

Hylife Foods.

Hey, Ma!

e River Valley Specialty Farms, Inc.

Applications for the next intake will begin April 1, 2021
with the deadline being 11:59 p.m. CST on April 30, 2021—
once an application has been made, the applicant will re-
ceive a decision notification letter. Government support
cannot exceed 50 per cent of eligible expenses, to a maxi-
mum of $20,000 per year—projects must be a minimum of
$3,000.

Agri-food and agri-product processors and abattoirs
involved in value-added activities to produce or package
agri-products for market are eligible to apply as well as in-
dustry service providers including auction marts, assembly
yards, feed mills, food distributors, licensed commercial
kitchens, and livestock transporters.

Application guides can be found for for agri-processors in
the Ag Action Manitoba Program- Agri-Processors Guide-
book (https:/ /www.gov.mb.ca/ agriculture / canadian-
agricultural- partnershlpf ubs / guidebook / ag-action-mb-
program-guide-for-agri-processors.pdf) and for industry
service providers in the Ag Action Manitoba Program- In-
dustry Service Providers Guidebook (https://www.gov.
mb.ca/agriculture/canadian-agricultural- partnershlp/
pub)s/guldebook/ag action-mb-program-guide-for-risp.

df).

p

For projects over $1 million, email the program admin-
istrator at agaction@gov.mb.ca to discuss the project prior

STOKER COAL FOR SALE

| am presently moving coal
into SE Saskatchewan and
all areas of Manitoba.

For more information contact:
Larry Gould e Reston, MB
204.877.3882
204-522-6067 (cau
e-mail: ligould@mymts.net

8:

to applying to confirm eligibility and to determine if there
are other services Manitoba Agriculture and Resource De-
velopment can provide to facilitate the success of your proj-
ect. Once the appropriate application form is completed,
email the completed form and supporting documentation
to agaction@gov.mb.ca.

All eligible projects must occur in Manitoba and include:

*  Market research.

Market access training.
Trade show opportunities.
Product development.
Scale-up production.
Labelling and packaging.
Sensory and self life studies.

Projects will be assessed according to the following cri-
teria:

e Project description

*  Project deliverables and outcomes.

. Ah%-lnment with Manitoba government objectives
such as: the creation of new jobs or increased pay-
roll value creation of new jobs or increased payroll
value, incremental increases in processing value
and volume, increased use of Manitoba agri-inputs,
production that displaces goods imported from out-
side Canada increased exports outside Manitoba,
increased value or volume of production of animal
proteins, plant-based proteins or dairy, compliance
with provincial and municipal wastewater regula-
tions.

¢ Capital and financial capacity.

¢ Management capacity.

¢ Production capacity.

Market plan.

Successful applicants may be required to enter into a
contribution agreement with the Manitoba government be-
fore any funding is provided. The agreement lists the right
and responsibilities of all parties with respect to govern-
ment funding. Submitted invoices must be from applicants
to be eligible for funding—reports and itemized receipts
or other acceptable proof of payments will be required to
make a claim.

The Canadian Agricultural Partnership is a five-year
(2018-2023), $3 billion investment by federal, provincial
and territorial governments to strengthen the agriculture
and agri-food sector with:

¢ Simplified and streamlined programs and services

S Doug’s i
Mobile Service Ltd

Full line of Truck/Trailer Parts
Hwy. #3 East ® Melita, MB

(204) 522-8451

IGHTLINER ASSOCIATE PARTS DEALER

E.R.P. Hardware

#7 BROADWAY « REDVERS, SK
D e

s’frELL'.i é"
a ~ WINTER

Visit our Facebook Page @
Prom
Hardware

for more promotions!

Plywood

* - -
Specials | Calf Shelter

3/8 Fir 4x8 8x20 with 5 ft. Back Wall and
DSR Grade........ $28.00 6 ft. Front Wall on Skids
% Fir 4x8 $1 899 + Tax
DSR Grade......... $34.90

% Birch 4x8

Import............... $59.95

Y Birch 4x8.......$49.95

Y4 Lauan 4x8 .....$23.49

% Oak Import....$31.00 lon Electric  Strikemaster

Ice Auger Electric
4 Carribean with extensions  lce Auger
T T $33.00 $675.00 $669.00

Business Hours: Monday-Friday 8am- 5pm, Saturday 8am - Noon
CONTACT US FOR MORE INFORMATION!
Phone: 306-452-3393 e Text: 306-840-8234
Email: erphardware@hotmail.com

that are easier to access.

e Improvements to programs that help producers
manage significant risks that threaten the viability of
their farm and are beyond their capacity to manage.

Federal, provincial and territorial governments are also
continuing to work towards bilateral agreements. This in-
vestment will be cost-shared on a 60:40 basis and delivered
by provinces and territories to ensure programs are tailored
to meet regional needs.

The five-year, $3-billion Canadian Agricultural Partner-
ship includes $2 billion for cost-shared strategic initiatives
delivered by the provinces and territories and $1 billion for
federal programs and services.

Other federally funded programs in key areas as part of
the Canadian Agricultural Partnership include:

Growing trade and expanding markets: AgriCom-
petitiveness and AgriMarketing Program.

e Innovative and sustainable growth in the sector:
Agrilnnovate Program and AgriScience Program.

¢ Supporting diversity and a dynamic evolving sector:
AgriDiversity Program and AgriAssurance Program

Heartland

Livestock Services

Box 340 « Virden, Manitoba « Tel: 204-748-2809

Fax: 204-748-3478 « E-mail hls.virden(

TOLL FREE: 1-888-784-9882
SPRING 2021
SALE SCHEDULE

- JANUARY 2021 -

f 18 Monday Butcher Sale 9am. i
120 Wednesday Presort Feeder Sale 10am. i
EZS Monday Butcher Sale 9am. i
127 Wednesday  Presort Feeder Sale 10a.m. :
129 Friday Bred Cow Sale 11:30am. |

- FEBRUARY 2021 -

i 1 Monday Butcher Sale 9am. i
1 3 Wednesday Presort Feeder Sale 10a.m. H
E 8 Monday Butcher Sale 9am. i
110 Wednesday Presort Feeder Sale 10a.m. ]
115 CLOSED Louis Riel Day :
117 Wednesday Regular Feeder Sale 9am. '
119 Friday Bred Cow Sale 1130am. |
122 Monday Butcher Sale 9am. i
E24 Wednesday Presort Feeder Sale 10am i

- MARCH 2021 -

E 1 Monday Butcher Sale 9am i
1 3 Wednesday  Presort Feeder Sale 10am.
E 4 Thursday Sheep/Goat Sale Noon i
| 8 Monday Butcher Sale 9am i
E 10 Wednesday  Regular Feeder Sale 9am, i
112 Friday Bred Cow Sale 11:30am. &
E14 Sunday Rebels of the West Simmental Bull Sale ~ 11:30 a.m. i
115 Monday Butcher Sale 9am. |
117 Wednesday  Presort Feeder Sale 10am. !
522 Monday Butcher Sale 9am. i
124 Wednesday  Regular Feeder Sale 9am. H
EZ9 Monday Butcher Sale 9am. i
131 Wednesday  Presort Feeder Sale 10a.m. H

Monday Butcher Sales
Delivery accepted 12 noon until 8 p.m. Sunday.

Presort Sales
Please consign your calves ahead of time.
Delivery accepted until 5 p.m. the day before the sale

Bred Cow Sales
Please consign your cows ahead of time.
Delivery accepted until 2 p.m. the day before the sale.

Regular Cow Sales
Delivery accepted Tuesday 8 a.m.- 10 p.m.

Sunday delivery between noon and 8 p.m. for Monday Butcher Sales.
Sale dates and times are subject to change.
STARTING MAY 5TH, REGULAR
FEEDER/BUTCHER SALES EVERY WEDNESDAY.

For any marketing information or questions regarding our
feeder finance program or online auction contact:
Robin Hill, Manager

204-851-5465
204-748-7713
204-280-0359

SK DEALERS LICENSE: 171306 | MB DEALERS LICENSE: 1317

Ken Day
Kolton McIntosh
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Bl"oadview'l urtis Fafard foud his

passion for photography through storms

BY RoB PauL

LocAL JOURNALISM INITIATIVE REPORTER

People spend their whole lives taking
pictures of things they find beauty in,
whether it be family and friends, build-
ings, nature, or any of the millions of other
things the world offers, but how many
people really focus on strengthening their
skills with photography.

Broadview’s Kurtis Fafard has always
loved being outside, especially when a
storm is brewing, and wanting to capture
the beauty in those storms led him to pho-
tography. From there, he honed his skills
through classes and hours on the road
snapping thousands of shots hoping for
the perfect photo.

It's been over two years since Fafard
first picked up a camera and dove into
the world of photography and though
he might not admit it, he’s taken some
beautiful pictures in the “Land of the Liv-
ing Skies.” Fafard spends as much of his
free time as he can focussed on photog-
raphy and even has a website (https://
www.706photos.com) featuring some of
his best work.

“Well, it was probably my interest in
storms actually tﬁat got me started in my
photography journey,” said Fafard. “My
memory is pretty poor so I figured if I was
going to watch storms I might as well take
pictures of them or else I'd never remem-
ber them!”

Fafard’s interest in storms led him to
photography and in December 2018 he
began taking classes and that’s when his
journey really started coming together.

“I wouldn’t necessarily call it a career at
this point, but it’s a seriously fun hobby—I
put a pile of effort into it, but it doesn’t pay
the bills! I took a couple in-person courses
from Greg Johnson, the tornado hunter,
and then I actually signed up for all these
online courses through cameraeasy.com,”
he said. “That was kind of the thing that
really pushed me, it made everything a lot
simpler and it was easy after that. I kind
of had that “aha” moment and everything
just sort of clicked. Before that, I could get
my way around a point and shoot cam-
era pretty easily, but I really hadn’t given
much thought about a DSLR or any real
professional grade camera until that point.
That was when the bug bit me and it’s
kind of been a whirlwind ever since. Tak-
ing photos sort of felt like the natural thing
to start doing if I was going to be watching
storms anyway.”

His lifelong passion for storms started
as a boy growing up watching them with
his father, and from there it continued to
bloom.

“The storms have always been an inter-
est of mine,” he said. ”WKen I was young
we moved to Broadview and anytime a
storm would roll through—we actually
had a carport on the side of the garage—
my dad and I would go sit outside and
we’d watch the lightning and the storms
come through and if we were at the lake
we’d get to watch it come down Crooked
Lake towards the cabin. There’s some-
thing calming or peaceful about them, I've
just always loved them.”

After taking the online classes it became
second nature to Fafard as he continued to
put his free time towards developing his
new found infatuation with photography
in hopes he’d continue to get better and
better.

“It’s really been an everyday thing,” he
said. “I try to get out there and shoot ev-

Broadview's Kurtis Fafard found time to dive into photography when
the pandemic hit Canada in early 2020 (photos taken by Fafard).

ery day and it might not be a picture with
my big camera, but I try to take pictures of
something everyday to try and stay sharp.
I put more time into it than I probably
should! I probably put two to three hours
into it a day—I spend most nights out in
my garage on the computer either editing
photos or looking at them, updating stuff,
or ordering for someone. Any time I can
get away from work in the after-hours to
do this, I make time to do it.”

Curiosity is key when it comes to pho-
tography, says Fafard, but more than any-
thing it’s about the drive to get better ev-
ery day by putting the work in and always
be willing to learn.

“Something that makes a great photog-
rapher is to be stubborn,” he said. “Nev-
er give up on trying to get the shot that
you’ve got pictured in your head. It never
works out the way that you want it to the
first time, but you just have to keep going
out and trying to get that shot you've en-
visioned because you're going to learn a
pile of stuff on the way. You've got to be

an eternal student, you always have to be
learning and willing to listen to people as
well as take criticism on the path to try-
ing to improve every day—you have to
be humble. My wife gives me grief quite
a bit because I'm too critical of myself! T
think that’s a really important thing, to al-
ways try and improve. The other thing is
just get out there and take pictures, if you
have a 10 per cent success rate out of all
the pictures you take then you're doing
something right—I'm probably around
three per cent of all the pictures I take that
I actually use!”

When a storm comes around, most peo-
ple head inside, but Fafard gets his camera
and hits the road and he thinks his desire
to chase storms was the next step for some-
one who loves storms the way he does.

“I absolutely love being out there with
the storms rolling in and the lightning, and
if you're lucky maybe a tornado! They’re
few and far between! I can’t explain it,
people always ask me why I'm running
towards the storm, but it’s just something

I've found fascinating my whole life—the
power that nature has. Growing up on
the prairies too, our lives are pretty much
consumed by weather and so I think it’s
something that grew from that. There’s
nothing like being out there and getting
the shot and being happy with that image
once you've got it on the computer, it’s in-
credible.”

Storm chasing isn’t as easy as check-
ing the weather and heading out, Fafard
explains, it's about staying plugged in,
planning ahead, and hoping for some luck
when hitting the road, it also helps that
there’s a community that has taught him a
lot the last few months.

“I actually pay quite a bit of attention
to the radars and the models coming
through and I pretty much obsessively
check them,” he said. “You know a few
days ahead of time so you can see what's
coming and then that morning or evening
you keep checking and start to game plan
where you're going to go and try to guess
where the weather’s going to be—I'm usu-
ally about two hours off! But it's getting
easier every day! The storm chase commu-
nity that [ had no idea existed has just been
fantastic with helping me and teaching me
all kinds of stuff. It’s been really awesome.
There are people Ilooked up to that I never
thought in my wildest dreams I'd meet or
call friends, it's been crazy. There’s been so
many cool people I've met through both
the photography and storm chasing, there
are so many fantastic people out there.”

Taking the step to follow his dream
wasn’t something Fafard necessarily
thought he’d have time to do, but when
the Covid-19 pandemic hit Canada in ear-
ly 2020 he finally had time to dive in and
nurture his talent.

“Honestly I wouldn’t be doing this if not
for Covid,” he said. “The the thing that
really got me to do this was those online
courses and because of Covid there wasn’t
a ton of stuff to do with my free time this
year and so it was kind of a now or never
thing. I wanted to do it, it's always some-
thing I've loved the idea of doing, but it's
never been something I thought I'd actual-
ly put the time and the effort into with my
kids, hockey, work, and everything else.
It was always one of those things, a pipe
dream. This year with Covid, I didn’t re-
ally have any outstanding demands on my
time or anything so I just decided to go for
it. It's definitely going to be a lifelong thing
now unfortunately! I think I've opened up
a whole new money pit! It's been fantastic
during this and it’s just about the best out-
let because you're by yourself in a vehicle
in the middle of nowhere! It really helped
pass the summer, my youngest boy came
out with me a few times and he’s getting
into it and really liking it. I don’t know
how many hours we spent this summer
chasing storms—from the Alberta border
all the way up past Yorkton, everywhere
and anywhere we could go.”

Fafard’s humility is obvious and he
won’t spend much time sitting back on
what he’s accomplished already, he’s al-
ways looking ahead and ensuring his
growth with photography and storm chas-
ing continue.

“My main goal is to be the best I can be
and try to be better than I was yesterday,”
he said. “It’s all about just getting out
there, I'm never going to get better if I'm
sitting on my couch. I've had more bust
days than I care to think about, but it’s all
about getting out there.”
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Freeze up report shows various
moisture conditions across Sask

The Water Security Agency (WSA) released its 2020
Conditions at Freeze-Up report, showing a mixed pic-
ture for moisture conditions across the province enter-
ing winter. In combination with the winter snowpack,
this forecast becomes the initial conditions for the spring
snowmelt runoff.

Most agricultural areas of the province entered the
winter drier than normal, particularly the area east of
Gravelbourg and south of Yorkton where severe dry
conditions exist. Exceptions are areas in the extreme

southwest and northern portions of the grain belt where
conditions at freeze-up were near normal.
While most larger water supply reservoirs in the south

have adequate supplies, surface water users who rely on
smaller reservoirs or dugouts have been impacted by the
dry conditions. This includes both diminished supplies
and quality.

Over northern areas of the province, well above nor-
mal rainfall in late spring and throughout the summer
has resulted in conditions at freeze-up that are wetter
than normal. This is particularly true for the Churchill
River Basin where flows at the end of October were at
or near record levels for this time of year. Winter flows
within northern areas are expected to remain above nor-
mal throughout the winter. Wet conditions in the north
will increase the risk of above normal runoff in spring

2021.

Compared to the south where conditions at freeze-up
were much drier, the infiltration capacity of the soils and
storage caEacity within wetland areas will be higher,
reducing the risk of above normal runoff come spring.
Over these southern areas, above normal snowfall
would likely be needed to result in sufficient runoff to
replenish surface water supplies in spring 2021.

Current long-range forecasts and climate indices sug-
gest above normal precipitation and below normal tem-
perature over the winter months.

WSA will release their initial Spring Runoff Outlook in
early February.

Daryl Harrison (= N
Member of the Legislative Assembly 1 £
Cannington Constituency

1-833-670-4400
306-443-4400

CanningtonConstituency@sasktel.net

Montmartre, Saskatchewan
Phone: 306.891.9375
Email: kleinsamantha@hotmail.com

220 Centre Street / P.O. Box 130 / Alida, SK / SOC 0BO
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SAFE & DRY WITH GSI
THE STRONGER BIN

Wentworth Ag Providing High
Quality Products Since 2003

WENTWORTH AG ON-FARM
GRAIN STORAGE & HANDLING

oy

m—

* GSI Flat Bottom Bins

* GSI Grain Dryers

* Remote Dryer Monitoring

* Dryer Service and
Inspection Programs

* Towers & Catwalks

* Bucket Elevators

* Dura-Lok Floors

* Air Systems

* OPI Grain Monitoring

Wentworth Ag can help
make your farming
operation more efficient.
Please call today to talk
to our educated staff to
find the grain storage
and handling solution
for your farm.

Hwy. 3 W, Winkler, MB R6W 4A7
Call/Text: 204-819-4272

Wentworth Ag.

yOOQE

Visit Plain & Valley online at www.plainandvalley.com
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What to consider for next steps in growth or d|ver5|f|cat|on

There comes a time in farm operations when the con-
versation to expand or diversify the business comes
up. The inevitable questions commonly include how,
when and, most importantly, why?

But what does a farm CEO need to consider before
answering these questions? Asking an advisor like
Mark Verwey, BDO's partner and national agriculture
leader in Portage la Prairie, Man., would be a good
start. He’s been advising farm clients for more than 25
years on everything from estate and succession plan-
ning to tax planning and wealth management.

Involve your financial institution

From Verwey’s perspective, one of the first consid-
erations is to have your financial house in order, since
a growth or diversification phase is often a capital-in-
tensive proposition.

“It's important to meet with your financial institu-
tion well in advance of any decision, to try and arrange
pre-authorized financing,” he says. “This will allow
you to move quickly should an opportunity arise.”

Alender will examine the strength of your operation
before approving additional financing, so be prepared
to talk about three ratios: debt-to-equity, debt-servic-
ing and working capital.

Build a solid business plan

Similarly, diversifying may be a great decision, but
don’t go in blind. Verwey suggests farmers have a sol-
id business plan to cover key areas such as production,
labour, technical expertise and marketing opportuni-
ties.

“You must avoid going into a project that you love
without having the technical expertise nor potential to
make it profitable. That’s what you call a hobby,” he
says. “Bottom line is that acting from the heart can be
dangerous without the proper financial analysis.”

Flexibility is key

Operations aside, the pandemic of 2020 was a fluid
situation, and farmers had to consider many factors
that could impact their business model.

“COVID-19 has exemplified how uncertain farm-
ing can be, the need to be financially aware of your
operations and the need to be prepared for these un-
certain times ahead,” Verwey says. He adds that Can-
ada’s farmers always face challenges, including recent

" Yorkton Auction Centre
Planning on selling
some Equipment or

having a Farm Auction?
Need an appraisal on assets?

Give our Sales Manager a call today! | f
Trenth Guenther: 306-621-4739

-

Llske Bros Electnc Ltd.

Reswlenhol
Commercial
Industrial

Solar Systems
(OFF-GRID AND GRID-TIED)

Security Cameras & Lighting
Back-Up Generators
Authorized Xplornet Dealership

Liske Bros. Electric Lid.
MANITOBA: 204-281-3394
SASKATCHEWAN: 306-898-3216

www.liskebroselectric.com

China, price fluctuation,
weather and farm subsi-
dies.

Feeling stuck at the
starting line? Check out
our March 2019 story
about Beverly Green-
houses, one of Ontario’s
largest commercial cu-
cumber operations run
by brothers Jan and Dale
VanderHout. One of
many ways they diversi-
fy is through energy, gen-
erating baseload electric-
ity for internal use and
recycling heat to keep the
greenhouses at optimum
temperature. Diversifica-
tion may be easier than
you think.

AVAILABLE AT WENTWORTH AG.
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Vented Top Lid - L! LEEENn
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View Glass

Legend Air System Additional Air

(Blue duct not present for Intake Hole
Fertilizer Bins)

Air Intake
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Rack & Pinion Slide a1
Gate Assembly A Ladder with
— Safety Grip
Strong 6" x 6" Legs Movable Hand Crank

GRAIN & FERTILIZER BINS - STANDARD EQUIPMENT AND FEATURES:

Fertilizer bins feature 2 part epoxy paint Vented Roof Lid

Interior coating Mounted on a 21" wide skid foundation for

All bins include a sandblasted prep.and topcoat unmatched strength and stability

with 2 part epoxy paint Adjustable rack & pinion slide gate assembly.
35 Degree Roof and 40 Degree Hopper Cone Includes adjustable leg/slide gate handle
Ladder with safety grip step Slidegate Clearance to ground: 32 3/8" with
Rack and Pinion bottom gate with adjustable skid, 28" with no skid

hand crank Legend Air System built into the structure of bin

Hwy. 3 W, Winkler, MB R6W 4A7
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Renewed funding for the Next Gen
Agriculture Mentorship Program

BY RoB PAauL
LOCAL JOURNALISM
INITIATIVE REPORTER

The Governments of
Canada and Saskatchewan
are announcing $200,000
in renewed funding for
the Next Gen Agriculture
Mentorship Program (Next
Gen), a Saskatchewan ini-
tiative delivered by Cana-
dian Western Agribition
(CWA). The funding will
take the program into 2023,
allowing for two addi-
tional cycles of mentorship
matches.

The objective of the pro-
gram is to develop young
leaders and prepare them
to take on active roles in
industry leadership, gover-
nance and efforts to build
public trust. The program
does this by pairing each
successful applicant with
an established member of
the agriculture industry.

It serves as part of the
Ministry of Agriculture’s
effort to increase engage-
ment between experienced
professionals and  the
next generation of indus-
try leaders. This renewed
funding will allow 16 new
mentees to enter the pro-
gram over the next two
years.

“Canada’s young agri-
cultural professionals and
producers are key to the fu-
ture success of our sector,”
said federal Agriculture
and Agri-Food Minister
Marie-Claude Bibeau.

“Our government is
working hard to ensure
our youth have access to
the necessary training and
opportunities that will al-
low them to develop their
skills to become leaders

in the agriculture indus-
try. By ensuring they are
equipped for the future,
we can build a stronger,
more prosperous agricul-
ture industry in Saskatch-
ewan and across the coun-
try.”

This year, eight appli-
cants will be selected and
paired with a mentor for
an 18-month mentorship
experience beginning in
February  2021.  Appli-
cants should have clear
developmental goals and
exhibit strong leadership
potential. More informa-
tion about the program is
available online at www.
saskatchewan.ca/CAP.

“It's exciting to watch
the Next Gen Agriculture
Mentorship program grow
as it has over the last two
years,” CWA President
Chris Lees said. “To see
what the mentees are get-
ting out of the program
and the connections they're
making is something CWA
is proud to be a part of.”

Next Gen is funded
through the Canadian Ag-
ricultural Partnership, a
five-year, $388 million in-
vestment in strategic initia-
tives for Saskatchewan ag-
riculture by the federal and
provincial governments.

“The agriculture sec-
tor is an important driver
of economic activity in
our province,” Agricul-
ture Minister David Marit
said. “This program offers
mentees new opportuni-
ties for knowledge sharing
and network expansion
while ensuring they have
the resources they need to
contribute to our thriving
industry.”
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WE'RE HERE TO
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Ogema'’s Codie Nagy is an alum of the Ag
Mentorship Program, he was recently elected
to the SaskCanola Board.

The mentorship program
gives young people in-
volved in the Ag industry
an opportunity to learn and
develop their ability from a
governance perspective as
well as helps them create
relationships with those al-
ready in the industry says
Marit.

“We've been doing the
mentorship program for a
couple years now and it's
in partnership with the
Canadian Western Agribi-
tion,” said Marit. “They
kind of administer and
house the program and
so we just signed a two-
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year agreement at $100,000
per year. What we do is,
we take young kids from
around tKe province that
are interested in gover-
nance—where they want
to be on commissions and
looking Ag policy and
things in that realm—and
we seek out mentors—
mentors can be from right
across Canada.

“We do eight of them per
year, so we put the eight
mentees with a mentor
for about 18 months. With
the situation we're in right
now, it's different, but the
first year we did it they

would go to conferences
and sort of work things
out and learn about the
process that way. A great
example of one is the Sask-
Canola council had elec-
tions for board members
just last month and one of
the young folks that was in
the mentorship program—
Codie Nagy fro Ogema—
actually got elected to the
board.

“It helps them so they’re
not going onto these
boards and commissions
not knowing what it’s like
and what their role is,”
Marit said. “It really helps
them to become a better
board member and give
them the experience that
other professional people
have had. The nice thing
about it is that it’s really
a one-to-one so they learn
from very smart people
who have been involved in
Ag policy and Eovernance.
It's important that we hear
the young folks and their
ideas around Ag and it
trains these young people
to really get engaged in the
whole Ag policy and gov-
ernance structure. This is
something that I've never
had and we're trying to
develop that next genera-
tion.”

Codie Nagy stumbled
onto the mentorship pro-
ﬁram and it's been a huge

elp to him developing his
professional career and he
credits it to being elected
to the SaskCanola board.
He says it allowed him to
get in-depth knowledge on
Ag governance helped him
network with the most ex-
perienced members of the
industry.

“Tjust found it on the in-
ternet when I was googling
mentorship programs in
Saskatchewan when I came
across it,” said Nagy. “I
was part of the first cohort,
so that was around No-
vember of 2018. So I sent in
an application on a whim
hoping to hear something
back and I got a phone call
in February saying I'd been
accepted.

“It was phenomenal. The
amount of people you meet
and get to interact with
through a program like this
is amazing. Before Covid
caused the cancellation of
the conferences, I was able
to attend a fair amount of
them and the amount of
people I met through my
mentor—Alanna  Koch—
was phenomenal. In mK
personal experience wit
the program, the network-
ing capability is the big-
gest thing. The team does
a great job rounding up
the right mentors and pair-
ing them up with the right
mentees. So for me with
Alanna, the biggest take-
away was the amount of
people she knows and the
experience she has—she
was able to unload some of
that information onto me,”
he said.

“Getting elected to the
SaskCanola Board was
absolutely a byproduct of
the mentorship program.
It connected me with Al-
anna, whose husband is
Gerry Hertz and he’s a
director for SaskCanola.
Talking with him it kind of
piqued my interest a little
more and gave me the con-
fidence to put my name out
there.”

Selling or Buying

a Farm or Farmland?

June E. Daku

Farms & Acreage Realtor®

306-736-7640

junedaku@hotmail.com

Ray Nordin

Farms & Acreage Realtor®

306-730-8151

r.nordin22@gmail.com

RE/MAX

BRIDGE CITY REALTY

s

3020 A Arlington Ave., Saskatoon, SK
Each office independently owned & operated
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6/ Guy's Pick Ryan's Pick

—_— A\
RYAN
('i; oY WAL %THORN
(306) 435-0215

(306) 435-9508
2017 Ford Edge 2014 Ford Edge
STOCK# 0T156A

STOCK# OT153A

Q/ Tyler's Pick £ @ Lorne's Pick Al
‘ AT \

ELI TREMBLAY
(306) 434-9101
2008 Ford Escape

STOCK# 0T142A

H* T\(LER THORN
J (306) 4357808 |

2015 Ford Expedition
STOCK# 8T027A

LORNE LANGFORD
(306) 435-6046

2017 Ford Edge
STOCK# OT180A

| SE M Limited M Platinum M Titanium XT
M 96,000 kms B One-Owner M Local Trade M Celebration Certified W 157,000 kms
NOW ONLY NOW ONLY NOW ONLY NOW ONLY NOW ONLY

18,788 523,197 528,978 Tt 6,999

= / .

' STOCK# 0P245

2019 RAM 2500
M Bighorn
W 6.7L Powerstroke M 3.5L Ecoboost M Pwr Driver Seat W6AL

M New Tires M Heated Seats S M Only 39,000 kms $ W 56,000 kms M Ready for Work! S
59,000 MEEN 59900 @FEN 33 900 GFZA 37900 @EEN 419,500 (&E]

512,821

STOCK# 0T213A

2019 Ford F-250
EXLT

STOCK# OT091C

2015 Ford F-150
B XTR

STOCK# 0T144A

2017 Ford F-150
mXTR

STOCK# 0TO18B
2017 Ford F-150

W XTR

M Panoramic Roof

STOCK# 1T008A
2019 Buick Enclave

W Premiere

W AWD

M Great Color

42,900

STOCK# 0T103A
2010 Dodge Journey

W AWD

M One-Owner

W 194,000 kms

6,998

STOCK# 0T164C

2004 Dodge Grand Caravan
M 92,000 kms

STOCK# 0P234A

2017 Dodge Durango
mR/T

M 5.7L Hemi
W 61,000 kms

s
$36.900 QIEL]

STOCK# 0TO66A
2017 Jeep Compass

M Sport

W Moonroof

W Wheel Chair Lift
M Local Van

10,900

1-800-880-4533
1316 ] pLus CALL OR TEXT US AT

306-435-3313
www.celebrationford.com

CELEBRATION

~FORD SALES- Moosomin, SK

Reachlng 28,000 Households

N Southeast Saskatchewan and Southwest Manitoba
Proud fo e locally owred and independent!
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